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GETTING UNDER SAFE COVER. 


REINSURES IN ROYAL EXCHANGE. 








Risks of Cosmopolitan Fire Taken Over 
by Strong British Institution— 
A Lame Duck. 


Always regarded as a lame duck no 
surprise was felt over the announced 
reinsurance of the Cosmopolitan Fire, 
of New York, in the Royal Exchange 
Assurance of London, as of December 
31, 1908. 

The Cosmopolitan was largely a re- 
organization of the North German Fire 
of New York, which ceased to exist 
when its liability in the San: Franciscu 
disaster was made clear. It began busi- 
aess in 1906 with a capital of $300,000, 
and a surplus of $150,090. J. H. Bache, 
a leading New York banker is presi- 
dent of the institution, while Leo Loeb. 
of Chicago, is its vice-president and 
active head. William Wood, at one 
time United States manager of the 
Palatine, again with the defunct Mer- 
chants of Newark, later with the now 
extinct Surplus Line Association, aad 
still later with the Ohio German, of 
unholy memory, holds the title of secre- 
tary and is in immediate charge of 
affairs. Mr. Bache, who holds controll- 
ing interest in th2 venture was not satis- 
fied with its lack of success, and each 
day a statement of income and outgo 
was prepared for his inspection. The 
stock was for sale and a number of 
parties are credited with having figured 
on its purchase. The majority owners 
asked book value plus about 35 per 
cent. on the reserve, which latter figure, 
it was claimed, had been offered for 
reinsurance. 

The action of the. Cosmopolitan in 
seeking shelter under the protecting 
wing of the staunch old Royal Ex- 
chaage, does not in any way imply, as 
has been suggested, that the day of the 
small company is at an end. It simply 
emphasizes the need for exceptional 
managerial skill in piloting a craft 
through the troubled waters that beset 
present day fire underwritiag. 





THE EXPECTED HAPPENS. 


M. Lewin Hewes to Leave the Service 
of the Scottish Union and National 
Will Locate in New York. 


Shortly after election day it became 
wispered about that M. Lewin Hewes, 
agency superintendent of the Scottish 
Union and National, and long credited 
with an ambition to be its assistant 
United States manager, would soon 
leave ti.e employ of the company. An- 
nouncement of the fact has now been 
made, Mr. Hewes intending to hang out 
his shingle as an independent adjuster 
in this city. 

As secretary of the old United Fire- 
mens of Baltimore, which reinsured in 
the National of Hartford, Mr. Hewes 
should have found service with the lat- 
ter company. Its officials politely 
waived their claim in favor of Mr. Brew- 
ster who wanted a man of just such at- 
tainments as Mr. Hewes was supposed 
to possess: nor have they since been 
heard to express regret for their exhibi- 
tion of courtesy. 

New York appreciates the advantage 
that will accrue to it through the acces- 
sion to its ranks of the brilliant Mr. 
Hewes, but how, oh how, will Mr. Brew- 
ster and the Hartford contingent gener- 
ally ever manage to get along withopt 
his sage counsel? . 


New York and Boston, Thursday, December 24, 1908. 
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HEADS PROVIDENT SAVINGS, 


E. E. RITTENHOUSE PRESIDENT. 


Colorado Commissioner To Succeed A. 
G. Langham—Judge Rockwood’s 
Investment Permanent. 


The best move for the permanent 
good of the Provident Savings Life As- 
surance Society which has taken place 
for the past decade was the action of 
the directors at a meeting on Monday 
afternoon of this week in electing E. E. 
Rittenhouse, insurance 
for Colorado, as president of the Society 
to take effect January 1. 

At that time Arthur G. Langham, now 
president, will become vice-president, re 
taining that position until the annual 
meeting in April. It was known last 
week that Mr. Langham had disposed 
of his stock or the stock he held in trust 
for others and was to retire from the 
presidency of the Society, but at the re 
quest of officials of the company pub- 
licity was withheld so as not to inter- 
fere with negotiations for a successor, 
then under way. The only stock now 
held by Mr. Langham are ten shares 
purchased from Col. Vrooman, former 
Secretary of the Society. The price re- 
ceived for the stock by Col. Vrooman in 
excess of what he paid for it was turn- 
ed into the treasury of the company 

At the meeting held on Monday, Mr. 
Rittenhouse, Judge Rockwood and As 
sistant Counsel C. C. Lockwood were 
elected to the directorate. 

The report which has gained currency 
that the Mabee interests in reality own 
the Society is emphatically denied by those 
in the position to know whereof they speak 


commissioner 


As stated in these columns some time 
ago absolute control of stock of the Provi- 
dent Savings is held by Judge Rockwood 
of Saratoga Springs, who states that his 
investment is of a permanent nature, and 
that it is the purpose to place the Society 
in strong condition financially 

Policyholders as Directors. 

One of the first moves in this direc- 
tion is the selection of Mr. Rittenhouse 
for the presidency. In a letter to polli- 
cyholders following the meeting at 
which the election of Mr. Rittenhouse 
took place, Judge Rockwood said: 

“My investment in the stock of the 
Provident Savings Life Assurance So- 
ciety is a permanent one. The control 
is not for sale at any price. The 60- 
ciety will not be removed from New 
York 

“The income of the society is at the 
present time from premiums, interest 
and rents is over $3,200,000 per annum. 
The assets have increased to nearly ten 
million dollars. We regard these assets 
as a sacred trust and they will he man- 
aged and conserved accordingly. It is 
the intention,, as early as possible, to 
put into effect a plan that will give the 
policyholders representation upon the 
board of directors. 

Man of National Reputation Selected. 

“It is upon these conditions that the 
presidency and management of the so 
ciety has been accepted by Hon. &. E. 
Rittenhouse, Commissioner of Insurance 
of Colorado, to take effect January lI, 
1909. 

“Mr. Rittenhouse, in his official capac 
ity over a year ago made a thorough 
examination and through his initiative 
the society was set fairly on the road 
to prosperity. Mr. Rittenhouse enicys a 
national reputation as an able and suc- 
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cessful official, and possesses qualifica- 
tions that especially fit him for the 
duties of president and manager. Ow- 
ing to his vigorous and successful ef- 
forts, as Commissioner of Insurance, to 
protect the interests of the policyhoid- 
ers of the Provident Savings Life Assur- 
ance Society, his election as president 
will we believe, meet with their hearty 
approval, and prove that the directors 
wish the policyholders’ rights to be fully 
recognized and guarded. 
Other Economies Promised. 

“Knowing that the assets were good, 
and that they should increase under 
careful management, the Insurance De- 
partment of New York and Colorado, af- 
ter their examination a year ago urged 
the policyholders to maintain their pol- 
icies as being the course which would 
best preserve their own interests and 
the results since achieved have fully 
justified that recommendation. Now 
that the ownership of the stock is defi- 
nitely settled and the management has 
been placed in the hands of Mr. Ritten- 
house, the Society merits the full confi- 
dence of the policyholders. 

“The economies already effected will 
be supplemented by others, and, with 
the hearty cooperation of the policy- 
holders, the marked improvement which 
has already been shown will surely be 
continued and increased. 

“Arthur G. Langham will remain as 
vice-president of the society until the an- 
nual meeting in April.” 

Some Recent History. 

An interesting train of events result- 
ed in the call of E. E. Rittemhouse to 
the presidency of the Provident Savings 
Life. As insurance commissioner of 
Colorado, he began the examination 
which resulted in an order for the So- 
ciety to cease writing business, owing 
to a heavy impairment in its reserve. A 
receivership was avoided owing to the 
law of this State which permits a com- 
pany to remain in business so long as it 
can value on a 4% per cent. basis. 

The legal battles resulting from the 
sale of the stock by the Thomases to J. 
J. Coyle et. al., of Philadelphia, and the 
efforts of the latter to secure physical 
control) of the Society are well known 
to our readers. Finally (the stock con- 
trol having reverted to four banking in- 
stitutions and cemented under a pooling 
arrangement), a deal was made whereby 
control was sold to a party of Kentuck- 
ians headed by Arthur G. Langham, the 
original intention being to remove the 
actual headquarters to Louisville. 

Enters Vigorous Protest. 

It was at this point that Commission- 
er Rittenhouse again took active inter- 
est in its affairs, protesting first against 
the contemplated deal with the Inter- 
Southern Life and second against the 
removal of the Society’s affairs from 
New York. The movement gained suf- 
ficient impetus to carry the purchasers 
off their feet and bring about a complete 
change in their plans. 

The next move of Mr. Rittenhouse (at 
least he gets credit for it), was the 
“round robin” letter to Mr. Langham 
signed by the heads of some fourteen 
State insurance departments asking, 
first for a statement as to what the new 
owners proposed doing with the com- 
pany; second, for a substantial repre- 
sentation of policyholders on the direc- 
torate. 

Assurance On both points was given. 
In the meantime trouble developed in 
the bank at Louisville which financed 
the purchase from the banks here and in 
addition to a call for additional funds 
from stockholders, it was necessary to 
sell over 800 shares (control) of the 
stock, which was purchased by Judges 
Rockwood and Scott. Subsequently 
the remaining 200 shares held by the 
Louisville bank were disposed of, the 
entire transaction resulting in a heavy 
financial loss. 

Task Difficult But Not Impossible. 


Mr. Rittenhouse has a difficult task 
on his hands, but it is not an impossible 





JOHNSON WITH EQUITABLE. 





Former Vice-President of Washington 
Life Appointed Inspector of Agents 
Eastern Division. 





Theo. T. Johnson, whose resignation 
as superintendent of agents of the 
Washington Life was announced in last 
week’s issue of The Eastern Underwrit- 
er, has been appointed inspector of agen- 
cies of the Equitable Life under George 
T. Wilson, second vice-president, who 
supervises the agencies in the Bast and 
South. Mr. Johnson will be connected 
with the Bastern Division, taking up his 
duties January 1. 

The combination will undoubtedly be 
a good one. The popularity of George 
T. Wilson is well known; his charming 
personality wins confidences every- 
where. In Mr. Johnson he will have an 
able lieutenant. 





REINSURANCE DEAL RATIFIED. 





Liberty Life Takes Over Business of 
Mutual Savings—Offers Change of 
Policies. 





At a meeting of members of the Mu- 
tual Savings Life Insurance Society 
held December 17th, the agreement en- 
tered into between the Society and the 
Liberty Life, whereby the latter rein- 
sures the risks of the former, was ap 
proved. 


In a letter to the newly acquired mem- 
bers of his company, President Wm. H. 
Lynn of the Liberty Life says: 

“We have instructed our Agency De 
partment that you be given the opportu- 
nity of expressing and exercising your 
preference as to whether you wish to 
continue your insurance under your 
original contract. or have the same re- 
written under the New York Standard 
policy which we issue. We would be 
glad to receive an expression from you 
upon this subject at as early a date as 
possible, in order that we may best con- 
serve your interests.” 





MAIN ISSUE NOT AFFECTED. 





Decision in Hartford Life Reserve Fund 
Case Yet To Be Given. 





It is asserted that the decision of 
Judge Wheeler in the Sunerior Court. 
sustaining the demurrer of the plaintiffs 
in the case of Charles H. Dresser and 
others against the Hartford Tife and 
others, does not affect the main issue in 
the suit. The demurrer was to the an- 
swer of the Security Company of Hart- 





one by any means. The financial affairs 
of the Provident Savings have shown 
marked improvement, although there 
has been a heavy lanse of policyholders. 
It is calculated that many of the retir- 
ing policyholders can be induced to re- 
instate their policies now that affairs at 
the home office have been definitely set- 
tled. As pointed out bv Judge Rock- 
wood the assets of $10.000.000 and pre- 
mium income of $3.900,000 form the 
basis of a fine institution. 


ford, which is the custodian of the re- 
serve fund of the assessment policyhold- 
ers. This fund now amounts to about 
$1,000,000, and when the suit was 
brought the Security company was cited 
in as defendant. There are two classes 
of policyholders entitled to the fund, 
one under which contracts were made 
from 1879 to 1889, and the other consist- 
ing of those who have taken out policies 
since. 

In the original contracts, which were 
in force between 1879 and 1889, the Se- 
curity company was restricted in its in- 
vestment of the reserve fund to United 
States Government bonds. It is con- 
tended that the restriction made a loss 
inevitable when 4 per cent. bonds could 
not be purchased for less than 125 and 
128. The Connecticut insurance de- 
partment decided, in estimating the 
amount of reserve fund, to mark off the 
amount of the premium paid and to fig- 
ure only the amount which the Govern- 
ment would pay for the bonds at re- 
demption. 

The general assembly passed a law in 
1889 authorizing the Security company 
at the instance of the Hartford Life to 
invest the reserve funds in securities in 
which jnsurance companies make invest- 
ments, and the court decided that this 
law, which was set forth in the answer 
of the Security company was unconsti- 
tutional. Amn appeal will not be taken 
from the decision until the merits of the 
cause have been decided.—New York 
Commercial. 





New York Life’s Army. 





The number of employes in the ser- 
vice of the New York Life aggregate 
nearly 9.500, as follows: 


SO MOD oc. sind 00. cactkskeked eae 1097 
Domestic branch offices ......... 598 
Agency directors, inspectors of 
agencies, supervisors, etc. ... 107 
ee GHOON 5 ékocGarindwdswe 910 
Agents in the United States, Can- 
ada, Mexico and West Indies .. 3,266 
Agents in Europe, Japan, Austra- 
lia and South America, esti- 
ONE. wGisacesdnee sot ieese ene 3,500 
Total number of representatives 
all over the world .......... 9,478 


The new business of the company for 
this year will be about $135,000,000. 





Taft’s Double. 





“Clic,” the monthly periodical of the 
Citizens Life of Louisville presents a 
photograph of T. P. Learned as the 
leader of the agency force for Novem- 
ber. Quite a number of good things are 
said about him. His features strongly 
resemble those of President-elect Taft, 
hence it was quite natural for him to be 
a winner—in November. 





Julius Meyers, of the Milwaukee firm 
of Salstein & Meyers. general agevts for 
the New England Mutual Life has 
resigned to take effect December 31st, 
and with the New Year will take charge 
of a general agency of the New England 
at Chicago. 





NATIONAL LIFE 


INSURANCE CO. 


MONTPELIER, VERMONT. 
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JOSEPH A, De BOER, Prest. 
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H: M. CUTLER, Treasurer. 
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Cc. E. MOULTON, Actuary. 
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This Company held January 1, 1908 and gained during the past decade: 


I  itshess cc0ernexcubecesunenslnaes $40,354,241.29 Gain, !72 per cent. 
SN 55.00 tb dn nose caspraucamarai¥aie $4,539,688.47 Gain, 100 per cent. 
INSURANCE................ ane $153,467,472.00 Gain, 100 per cent. 


ITS LIFE, TERM AND ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE. 
J. F. MAKLEY, General Mgr. 
149 Broadway, New York. 
J. V. ALEXANDER, General Mgr. 
1134-36 Granite Bidg., Rochester, N. Y, 


M. H. MULLENNEADX, General Mgr. 


119 State St., Albany, N. Y. 
A. H. GSELLER, \ 
9 Clinton 8t., Newark, N. J. 


INSURE LIVES FOR CHARITIES. 





Bishop Hoban Suggests This Plan to 
Members of Diocese—Received 
Favorably. 





The Rt. Rev. M. J. Hoban, bishop of 
the Scranton, Pa., diocese is said to 
have in contemplation a big project for 
the perpetuaton and maintenance of the 
charities of the diocese. Under thu 
present method, charitable work is car- 
ried on by voiuntary or special contribu- 
tions, the extent to which the benefit 
may be extended being dependant upon 
the generosity of the members. 

It is now proposed to establish an in 
surance endowment association by in 
ducing 1,000 men in the diocese to in 
sure their lives for at least $1,000 each. 
naming a charity organization to be 
formed for this purpose as beneficence. 
It is stated that the plan has progressed 
sufficiently to make it probable that a 
definite announcement will be made 
about January Ist. 





BROTHERHOOD RATES TOO LOW. 





Membership Waning and Average Age 
Increasing—Action Postponed For 
a Year. 





A special session of the Supreme Cir 
cle of the Brotherhood of America was 
held in Philadelphia on Tuesday and 
Wednesday of last week for the purpose 
of considering the status of the Fun- 
eral Benefit Fund. 


A special committee appointed to con 
sider the question of a revision of the 
laws governing the conduct of the Fun- 
eral Benefit department reported 
through its actuary that it was impos- 
sible for the Fund to exist for any num- 
ber of years at the present rate of as- 
sessments, notwithstanding there had 
been $143,000 accumulated to its credit. 
It was pointed out that the membership 
is practically dormant and as a resuit 
the average age is increasing. It was 
contended by the advocates of the pres 
ent plan, that while these facts may be 
true to a great extent, the organization 
cannot be compared with an insurance 
company; they were connected with the 
greatest fund in existence and the inter- 
est on the money in the general fund 
amounts to $7,000 annually, which 
should be sufficient to pay expenses, and 
if they refrain from passing obnoxious 
laws the fund will grow more rapidly. 

It was stated by representatives pres- 
ent that the session was a continual 
wrangle on Tuesday night and almost 
all day Wednesday. They went into ex- 
ecutive session several times to hea 
the committee’s report, which, caused 
much confusion when finally Dr. L. E. 
Griscom, of Camden, introduced a mo- 
tion to lay the matter over unti] the 
rext meeting of the Supreme Circle, 
which convenes in Washington in Oc- 
tober, 1909, and in the meantime the 
whole matter be referred to the circles 
and homes of the various jurisdictions 
for their consideration. 


WOULD VACATE INJUNCTION. 








Foresters Desire Freedom To Carry Out 
Plan of Increased Assessments De- 
cided Upon. 





Arguments were made before Justice 
Marcus in the Special Term of the Su- 
preme Court at Buffalo last week on the 
motion of the Independent Order of For- 
esters to vacate an injunction restrain- 
ing the Order from enforcing its in- 
creased rate of assessments. 

The main question argued was one of 
contract, the plaintiffs who secured the 
injunction contending that when they 
entered the Order as members they 
agreed to pay a certain rate of assess- 
ment in return for certain benefits. The 
Order maintained that the right to in- 
crease the rates was understood when 
the members joined. 

Decision has not yet been given. 
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CRITICIZES STATE DEPARTMENT. 





Scranton Agent Claims Defects In Penn- 
sylvania Law Are Covered By Attor- 
ney General. 





Robert H. Jessup, of Scranton, has 
filed charges against the Pennsylvania 
Insurance Department claiming that it 
shows favoritism in enforcing the laws 
of the State and that the Attorney Gen- 
eral has refrained from making an im- 
portant ruling because he does not 
wish to emphasize defects in the law A 
review of the trouble is given in the 
Journal of Commerce as follows: 

A year ago Jessup complained to 
Commissioner Martin that the Scranton 
Mutual Life Insurance Company, an as- 
sessment company, was issuing policies 
guaranteeing cash surrender values. 
Commissioner Martin replied that the 
company had a right to issue such pol- 
icies if it put into them a provision for 
assessment to carry out the contracts, 
an Attorney General some years ago 
having held such an opinion in case of a 
company operating on same plan as the 
Seranton company. In June last Agent 
Jessup reopened the subject with a dec- 
laration that the Scranton company was 
issuing cash surrender policies without 
any right reserved to assess the policy- 
holder. The Commissioner immediate- 
ly replied that the matter had been re- 
ferred to Deputy Attorney General 
Fieitz, who held that the policy com- 
plained of was in compliance with law 
in that it stated in the policy that the 
company was not required to maintain 
the reserve required of legal premium 
companies. 

Agent Jessup the next day informed 
Commissioner Martin that Mr. Fleitz 
should not be allowed to render an opin- 
ion on the subject, since he was acting 
as the regular counsel for the Scranton 
company. To this Mr. Martin retorted 
that there was no impropriety, because 
the matter had long ago been decided 
in.a similar case, and there was nothing 
new in this case. (Mr. Jessup next car- 
ried the matter to Attorney General 
Todd, who promptly replied that there 
was no record in his office of any such 
opinion, and that Fleitz assured him no 
such opinion had been rendered. Mr. 
Todd suggested that copies of the Scran- 
ton company’s policies be brought to the 
attention of Mr. Martin and if he de- 
sired his opinion upon the same he 
would communicate with him on the 
subject and he would take it up and dis- 
pose of it in due course. Then Jessup 
sent a review of the correspondence to 
Governor Stuart, and also wrote to Com- 
missioner Martin demanding a copy of 
the opinion given by Fleitz. Mr. Mar- 
tin replied that it was a verbal opinion, 
and while he could see no impropriety, 
if Jessup would submit a sample policy 
with request for a written opinion, he 
would submit it to the Attorney General. 

On June 27th Agent Jessup sent a 
sample policy of the Scranton company 
to Mr. Martin and made a formal de- 
mand for a ruling upon it by the Attor- 
ney General. This opinion was not 
forthcoming and Jessup repeatedly 
wrote to Commissioner Martin demand- 
ing to know if it was ready. In some of 
his letters he charged that there was 
gross favoritism in the Insurance De- 
partment. Finally, on October 3ist last, 
Commissioner ‘Martin wrote a somewhat 
confidential letter (though signed, as 
usual, with a rubber stamp), saying that 
the fact of the matter was that Attorney 
General Todd was loath to render an 
opinion on the matter, for, if he did, he 
would be obliged to rule that, as the law 
stands the policy issued by the Scranton 
company was perfectly legal. He did 
not want to promulgate such an opinion 
for, if he did, all the other companies do- 
ing an assessment business in this State 
would at once change their policies and 
eliminate the assessment feature, Fur- 
thermore, as the Scranton company had 
been changed from a mutual to a joint 
stock company, no good purpose would 
be served by the promulgation of such 
an opinion, but, rather, the reverse. To 
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this Jessup wrote a reply, declaring he 
would, under no circumstances, allow 
the matter to drop; but must have the 
opinion. Meantime, he said, Attor- 
ney General Todd has denied that 
Fleitz had given an opinion on the sub- 
ject originally. On the same date (No- 
vember znd) Jessup wrote to Attorney 
General Todd, quoting the explanation 
given in Commissioner Martin’s letter, 
and again demanding a written opinion 
on the matter originally submitted. 





F. A. BURNHAM COMMITS SUICIDE. 


Former President of Mutual Reserve 
Found Dead—Gas In Stove 
Turned On. 





Frederick A. Burnham, former presi- 
dent of the Mutual Reserve Life, was 
found dead early yesterday in his home, 
66 East Seventy-eighth street, New 
York. Death was due to gas poisoning, 
and is supposed to have been suicidal. 
Mr. Buraham’s body was found by his 
wife. Gas was escaping from a stove 
in the room. 

Mr. Burnham was iadicted by the 
Grand Jury on March 8, 1906. There 
were five counts in the indictment—two 
for grand larceny in the first degree and 
three for forgery in the third degree. 

The first count in the indictment 
charged him with embezzling $7,500 vi 
the Mutual Reserve Life funds on 
October 24, 1901. In the second in- 
dictment he was charged with embez- 
zling the sum of $1,500 on the same 
date. The third indictment, charging 
forgery, alleged that he caused the sum 
of $7,500 to be entered on the cash 
book of the company as paid to Nicholl 
& Bacon, lawyers, in settlement of a 
claim held by their client, F. B. Arm- 
strong, against the company. 

The fourth and fifth ingictmeats were 
of a similar nature. 

Vice-President George D. Eldridge 
and Second Vice-President George Burn- 
ham, Jr., of the Mutual Reserve Life, 
were indicted at the same time and on 
the same counts. 


BOARD OF MANAGERS. 





Five Leading Producers To Handle 
Pittsburgh Agency of Reliance Life. 
A Prize Offered. 





Beginning January ist, 1909, the 
Pittsburgh agency of the Reliance Life 
will be managed by a board of mana- 
gers, composed of five agents chosen 
from the agency. This board will meet 
each week on Saturday for one hour, in 
the office of the company’s General Man- 
ager. The five members of the local 
agency who have secured the largest 
amount of paid business personally (all 
brokerage business eliminated) during 
1908, and who devote their entire time 
to the Reliance Life, will constitute the 
Board for the months of January, Feb- 
ruary and March, 1909. The company 
will allow a fee of $10.00 for each meet- 
ing, to be divided equally among those 
present. 

The business of the Board of Mana- 
gers shall be to suggest methods of in- 
creasing the campany’s organization and 
business jin Pittsburgh and vicinity, and 
to co-operate with the company in car- 
rying the suggestions made. A special 
confidential prize will be offered to the 
Board for a reasonable increase in busi- 
ress over last year, the exact basis to 
be determined. 

Every member of the Board may use 
the title, “Member of the Board of Man- 
agers,” on his cards and stationery. The 
company will employ a Secretary, who 
will have charge of the detail of carry- 
ing out the suggestions of the Board. 

At the end of three months, a new 
Board will be chosen, to be composed of 
the five agents in the Agency who have 
secured the largest amount of strictly 
personal paid for business during the 
first quarter, and who devote their en- 
tire time to the Reliance Life. 





Six Thousand Per Day. 





During the past ninety days the Home 
Life of New York has paid to policy- 
holders and beneficiaries an average of 
$6,288.59 for each working day. 





The Great Northern Life of Wausau, 
Wis., with a capital of $200,000 is in pro- 
cess of organization. The stock is be- 
ine sold at $130 per share, par value 
$100. 





MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-78- 





at a rate equalled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equalled by 


few companies. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


For Information Address 


84 Nassau Street, 


NEW YORE, N, ¥. 





Declares Judge Sayre of Alabama—Con- 
trary to Ruling of Insurance De- 
partment. 


The Alabama Insurance Department 
has received a set back in its commen- 
Gable war on special contracts through 
a decision rendered by Judge A. D. 
Sayre of Montgomery, Ala., to the ef- 
fect that there is nothing in the Alaba- 
ma insurance laws to prevent the writ- 
ing of special contracts if such features 
are made a part of the policies. 

It is believed that the decision, if ac- 
cepted, will result in a re-licensing of 
the Guarantee Life of Waco, Texas. 








INTER-STATE LIFE SECRETARY. 


Colin E. King Takes Position Vacated 
by F. B. Davenport—A Merited Pro- 
motion. 





Colin E. King has been elected secre- 
tary of the Inter-State Life Assurance 
company of Indianapolis succeeding 
F. B. Davenport, whose resignation was 
recently announced. Mr. King has been 
identified with the Inter-State Life for 
several years and for some time has 
been assistant secretary. He is a man 
of unusual executive ability and prior to 
his connection with this company filled 
positions of responsibility in the Bast. 
says Rough Notes. His youth and ear- 
ly manhood were spent in Indianapolis 
and it was owing to his desire to re- 
establish his home in this city that he 
originally made a connection with the 
Inter-State Life. As secretary of the 
company his friends and business asso- 
ciates are confident that he will be able 
to render the company the valuable ser- 
vice of which he is capable. His elec- 
tion, therefore, meets with general ap- 
proval. Edward A Strong, Jr., a young 
man who has been in the office of this 
company since his entrance into bus! 
ness, has been made assistant secreta- 
ry and is thus advanced another step in 
a business career which those who have 
been observing him predict should be 
exceptionally successful These ad- 
vancements do credit to the company. 





Life Insurance Without Agents. 





The value of the agent in life insur- 
ance, his function as a money saving 
expense, and in fact his indispensability 
to anything like a successful organiza- 
tion, is a favorite theme at all times. 
The argument js such a “cinch.” You 
would suppose that voluntary insurance, 
that is, where the applicant makes up 
his mind all by himself and voluntarily 
proceeds to the insurance office with- 
out the assistance of an agent, would 
be successful in the hands of the Gov- 
ernment, if anywhere. 

Life insurance is offered by Great Bri- 
tain through its postoffice department. 
The report of a committee, recently pub- 
lished, represents the business in a con- 
dtiion of stagnation. 

The Canadian Government offered in- 
surance on very favorable terms to its 
civil service employes by its Civil Ser- 
vice Insurance Act of 1893. After some 
thirteen years only 82 persons had taken 
advantage of the act. 

New Zealand has a Government Insur- 
ance Department which has been in suc- 
cessful operation for 38 years, but it em- 
ploys agents and operates in all respécts 
like a private corportion.—Field Notes. 





A. L. Schulhof, for many years prom- 
inently identified with life insurance in 
Western Pennsylvania with headquar- 
ters at Pittsburg, has developed into a 
high class salesman of insurance stock. 
He handled a good-sized block of the 
capital of the recently organized Peoples 
National Fire of Philadelphia, in which 
city he now resides. 





The Equitable Life has appointed A 
i. Ransom, of Seattle, its supervisor for 
the Pacific Northwest. The territory 
embraces Oregon, Washington, British 
Columbia and Alaska. 
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PIONEERING IN LIFE INSURANCE. 


Darwin P. Kingsley, In “The ¢ Independent.” 


The life of The sepennencaials: 
years—may seem a long or a short 
period of time. It depends on the point 
of view. To a sheepherder on the West- 
ern plans sixty years is an eternity; to 
men who do things it is like a tale of 
yesterday. Life is endless to the man 
who accomplishes little and that little 
searcely worth while, but to the virile, 
ambitious, creative man the days are 
too short and the years are two few. 

American life insurance has crowded 
into sixty years—indeed, into fifty years 
—such achievements that the period 
stands out sharply and probably always 
will; just as the Colonial period in our 
history stands out, although its material 
accomplishments are almost negligible 
by comparison with the stupendous ac- 
tivities of present day business. 

Pioneering is dangerous. Our life in- 
surance companies—some of them— 
have been pioneering. There is no finer 
work. The masses of men have gener- 
ally walked blindly past the opportunity 
which they sought. The pioneer, the 
man of imagination and courage and a 
sense of justice which is exact, though 
rough, has had eyes for the world, has 
had that penetrating vision which sees 
things not only as they are, but as they 
ought to be. Our forefathers, for exam- 
ple, were land hungry, yet they thought 
the Mississippi Valley was uninhabit- 
able. They wanted opportunity to work 
out their own ideas in government, and 
yet as the hour has struck from time to 


time they have hesitated and been 
afraid. They hesitated over Kentucky 
and the country north of the Ohio. 


They threatened rebellion over the pur- 


chase of Louisiana. They delayed over 
Oregon until we narrowly escaped war 
with Great Britain. They condemned 


Seward when he purchased Alaska. It 
is the same sentiment which suggests 
that we now run away from the Philip- 
pines. 

The pioneer has led the way in each 
ease. And how quickly the scene has 
sometimes changed. What seemed a 
danger yesterday is a source of unmeas- 
ured strength to-day. What seemed reck- 
lessness, extravagance in energy, life 
and limb, was later seen to have been 
born of a prophetic insight. It was this 


insight and the fearfulness that went 
with it that gave us Kentucky and Ten- 
nessee, Ohio, Indiana and Illinois, and 


ultimately Louisiana and the noble com- 
monwealths along the right bank of the 
Mississippi. 

The instinct of the pioneer has gen- 
erally been sound. He has made gross 
mistakes and he has beén misunder- 
stood. He has been called a visionary, 
when, as a matter of fact, he alone had 
eyes. He saw wealth where others saw 
only pain and hunger. He saw great 
States where others saw only a desert. 
He saw unmeasured progress and free- 
dom where others saw only extravagant 
fancies, dangerous practices, and a gen- 
eral menace to established society. 

Life insurance has had—has now here 
in the United States—its Dinwiddies, 
who have conquered insurance Ken- 
tuckys and Ohios, its Livingstons who 
have acauired Louisianas, with as little 
authority as Robert Livingston had in 
1803. It has had—and it has now—its 
Tories and its Copperheads. At the mo- 
ment it stands at a point of seeming 
doubt, surrounded with much hostility, 
apparently depressed and dismayed. 
Certain companies, by herculean work, 
by methods which were direct and not 
always above criticism. have so splen- 
didly exploited the possibilities of Amer- 
ican life insurance, have so emphasized 
its possibilities and its stupendous fu- 
ture, that the Louisiana fear has reap- 
peared, and the legislative committees 
have gravely tried to turn the hands of 
the clock backward. They have sol- 
emnly announced that certain compa- 
nies are already too large, and then (and 
here the reactionaries of 1906 succeeded 


better than their forefathers in 1803) 
they proceeded to enact their fears into 
law. The result has been disaster and 
dismay. Legislation based on hysteria 
and fear never has had any different re- 
sults. 

But life insurance will overcome even 
such misfortunes and even such ene- 
mies. It will overcome the inertia which 
makes bad laws doubly calamitous, be- 
cause, once written into the books, it is 
not easy—however bad and un-American 
they may be—to eradicate them. 

The prophecy contained in the work 
of certain American companies between 
1892 and 1905 will be realized, because, 
great as the accomplishment was, it 
was, after all, only a phophecy. Out of 
the newer and larger and better concep- 
tion of life insurance which the work of 
those years created will come, when the 
evil done by the Armstrong Committee 
has been buried with their bones, a yet 
larger accomplishment and a still keen- 
er understanding of the profound servic® 
which life insurance can render society. 
The good the Armstrong Committee did 
will live after them, but only because 
their work will be corrected and revised. 

We are already beginning to wonder 
at statesmanship which arbitrarily lim- 
its the legitimate activities of men, 
which even compelled the destruction of 
valuable plants; we especially ponder 
over the quality of a leadership which 
attempts to fix.wages by law. But we 
shall never understand—neither in a 
dozen years nor in fifty years—those 
sections of the insurance laws of New 
York State which discriminate against 
our own companies in favor of the com- 
panies of other States, and even openly 
discriminate between the companies of 
New York State. We shall ultimately 
have revision, necessary even if the 
courts correct, as seems likely, the most 
glaring faults of our existing code. But 
meantime the primacy of New York 
companies is waning. How long will 
the Legistature permit this condition to 
last? 

Josiah Quincy was patriotically alarm- 
ed in 1811. He foresaw endless disasters 
if the country expanded as then seemed 
possible through the admission of Louis- 
iana to the Union. The Armstrong Com- 
mittee was alarmed in 1906 in the same 
way and wrote their alarm into law. 
That Josiah Quincey was honest doesn’t 
lessen the magnitude of his error. That 
the Armstrong Committee was honest 
will be no defense after our shackles 
have been taken off and we have de- 
veloped—as we shall—an extent and 
quality of practical usefulness which 
sociologically will be as real and as fine 
as Missouri and Iowa, Kansas and Ne- 
braska, are in the development of the 
Nation. 





SOUTHERN LIFE DEAL 





Criticism Over Commission Paid In Con- 
nection With Sale of Its Stock 
to Securities Company. 

The people of the Carolinas are man- 
ifesting a keen interest in the deal by 
which the Seminole Securities Company 
purchased control of the Southern Life 
of Fayetteville, N. C. 

According to statements by an official 
of the life insurance company, the capi- 
tal stock of the Southern Life on July 
1st, 1908 was $152,700. with an addition- 
al amount of $8,000 pledged. The com- 
pany was at a point where it was impos- 
sible to extend its business on account 
of insufficient funds and it was decided 
to increase the capital to the half mil- 
lion dollar mark. As indicating this 
condition it was pointed out that the 
margin of surplus above capital on Jan- 
uary 1st of this year was practically nil. 

The management had repeatedly tried 
to increase the capital among the origi- 
nal stockholders, which, it is said, was 
paid in without any contributed surplus, 
but without avail, and therefore a con- 
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tract was entered into whereby $115,000 
of treasury stock was sold to the Semi- 
nole Securities Company through C. J. 
Hebert, thus increasing the paid-up cap- 
ital to $277,700. Im addition thereto the 
Securities company purchased from in- 
dividuals $35,000 worth of stock, bring- 
ing their total holdings up to $150,000. 
Margin For Commission. 

Of this stock 1060 shares have been 
delivered and 440 shares are held. The 
price received by the Southern Life was 
$140. per share, making the total new 
funds paid into the company, approxi- 
mately $150,000. It is stated that the 
Seminole Securities Company paid $216 
per share, or a total of $228,960. The 
difference between the amount received 
by the life company and the sum 
paid by the Securities company repre- 
sents the commission in the transaction, 
which was in the neighborhood of $75,- 
000. 

In speaking of the transaction, John 
Y. Garlington, president of the Securi- 
ties company says that the purchase of 
the stock of the Southern Life, was 
made after a careful investigation by 
experts, covering a period of over two 
weeks. He states that the standing of 
the men who conducted the examina- 


tion is such that their reports on such~ 


matters are accepted by all insurance 
departments. He further states “no 
commissions were paid by the Seminole 
Securities Company and not one cent in 
the way of profit was received by my- 
self or any of my associate officers of 
the Seminole Securities Company by 
reason of this trade.” 
Directors Authorized Sale. 

B. R. Lacy. vice-president and actu- 
ary of the Southern Liife states that 
there js nothing to explain in connection 
with the transaction. He declares that 
the. board of directors of the company 
authorized the sale of the stock and no 
one- connected with the comnanv was a 
narty to anv effort to keen the trustees 
in ignorance of the facts. He avers 
that the commission was paid as fol- 
lows: $7.500 in cash and $67,000 in ‘ne- 
gotiable notes of the Seminole Securt- 
ties Company, payable in one, two and 
three years. 

Commission Contract on Record. 

In answer to a telegram from “The 
State of Columbia. S. C. to President 
Garlington of the Seminole Securities 


Comnany for a statement of marticulars 
in connection with the transaction,” C. 
J. Hebert wired the paper from Chatta- 
nooga as follows: 

“Garlington out of the city, arrives 


WANTED 
BY 


*Hliuballtoey 
INSURANCE COMPANY 


Live, energetic men, for 
some excellent territory. Ex- 
clusive and liberal cortracis 
will be made with the proper 
parties, 

The Armstror g Committee 
found no questionable methods 
in The Manhattan Life Insur- 
ance Company. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 


Coiumbta Thursday. No other person 
besides me nor any firm or corporation 
was paid a commission by the Southern 
Life Company of Fayetteville for the 
sale of the stock to the Securities com- 
pany. My contract with the Fayette- 
ville company for sale of its stock and 
commission therefore is a matter of offi- 
cial record.” 








$48,000,000 To Policyholders. 





The New York Life estimates that it 
will pay 7,600 death claims during the 
year 1908, for an amount aggregating 
approximately $21,000,000, and that in 
addition to this sum it will pay $27,000,- 
000 to living policyholders during the 
year, exclusive of dividends, etc. 

Vice-president Buckner says that 
while there is no weak spot in the armor 
of life insurance there is a weak spot in 
human nature, namely: Health and Lon- 
gevity. That is the reason why people 
need and should have life insurance. 





Mutual Benefit Dividends. 





The Mutual Benefit Life announces 
that the dividend seale in use since 
1900 will be maintained without change 
during 1909. As a result holders of 
policies the conditions of w hich remain 
unchanged will receive larger dividends 
next year than were received during 
1908. 
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THE AGENT INDISPENSABLE.* 


THE EASTERN 





It camnot be said, there is a demanj in 1905, and the showing for 1908 will 


for life insurance in the sense there is 
a demand for food, clothing, or even 
fire and marine insurance; but there 
is a certain inexpressed desire for pro- 
tection that may, by persisteat, iatelli- 
gent solicitation, be wrought into a de- 
mand. 

Men must buy food and clothing for 
their families, and themselves, and ordi- 
nary business prudence impels them tuo 
insure their perishable property against 
destruction by fire. But life insurance 
is a different matter, and, while the 
average man fully intends to provide 
for his family in the event of his death, 
just as he intends to make his will, 
or to buy a cemetery lot, sv long as he 
is in good health, there seems to be 
no hurry about doing any of these 
things. * * * 

Every intelligent man appreciates the 
immeasurable value of life insurance, 
as a means of providing for his family 
in the event of his death, and therefore, 
I say, there is an inexpressed desire 
for insurance protection. 

Personal Solicitation Necessary. 

But, of what practical good is a de- 
sire unless materialized? A desire for 
life insurance, 99 times out of 100, must 
be developed into a duty performed 
by personal solicitation. Therefore, 
until such time as men and women, 
upon whose earnings helpless women 
and children are depend2nt for food and 
clothing, as well as for educational and 
social advantages, will voluntarily pro- 
vide for the continuance, after their 
death, of such necessities; just so long 
will the services of a large army of in- 
surance agents be indispensable to so- 
ciety, to the state and to the nation. 

Nor is it enough that men and women 
should be induced to provide, by means 
of insurance, against death only; they 
should also provide for old age. There 
are thousands of men and women ia 
this country, enjoying good incomes, 
who are not making any certain pro- 
vision for that time when their earaing 
capacity will wane, if not cease alto- 
gether, because of old age, to say noth- 
ing of the misfortune of lingering illness 
or total disability by accident, who 
should be induced—yes, but for my dis- 
belief in laws pateraalistic, | would say 
compelled—to buy Endowment insur- 
mn. 5 & 8 

Maximum Wage Law the Barrier. 

The crying need then, is for more 
competeat high grade agents, men of 
character and ability, trained by experi- 
enced general agents. Have we, during 
the past two years, be2n adding such 
men to our agency staffs? How many 
such men have been brought into the 
business in Manchester during the past 
12 months? Im Rochester I only know 
of two men who have engaged in the 
business this year. One of them was 
obliged to abandon an indoor position 
for outside employment, the other was 
out of employment. “It was not 
like that in the olden days.” What is 
the matter? The whole trouble is, w2 
are not able, under present restrictions, 
to rehabilitate dismantled agencies. 
We are not educating and putting to 
work enough high grade men. We hear 
much optomistic talk, and that is good. 
Most of us are ahead of last year, but 
that is rather small comfort when we 
compare results of last year, or of this 
year, to those of 1905, before the 
cataclysm. Read the appalling falling 
off in new business since the maximum 
wage law became operative. The new 
insurance written and paid for in 1907 
by companies doing business in New 
York was 583,000,000, millions less than 





*From address of Frank ©. McMullen, ex- 
resident of the National Association of Life 
Underwriters. and pre-ent chairman of the 
executive committee, before the New Hamp- 
shire Life Underwriters’ Club at Manchester, 


not be much better. ~- * 
Expenses Only Incidental. 

While the expenses iacident to con- 
ducting the liie insurance busin2ss 
snould be kept within reasonable 
bounds, it is, aiter all, incidental. The 
mortality cost is, in the language of 
the Peerless perennial candidate, the 
“paramount issue.”’ For instance, about 
2U per ceat. of the gross premiums is 
for expenses; the balance, about 8U per 
cent. or eight-tenths of the gross prem- 
iums is, with interest accumulations, 
held to pay outstanding policy obliga- 
tions as they shall mature, by deata or 
as Endowments. * * * 

Signs of the Times Grow Brighter. 

The drastic insurance laws placed 
upon the statute books of the State of 
Texas by politicians whose sole aim 
was to increase the State’s revenue, 
have already proved a boomerang. Over 
20 companies withdrew from the Lone 
Star State when the law went into 
effect, in consequence of which the 
State’s income from insurance taxes 
and fees during the first year under 
the new law shows a decrease of about 
$150,000 as compared to that of the 
previous year. * * #* 

Wisconsin, another State that drove 
from its borders by foolhardy legisla 
tion, some 20 compaaies alsu recognizes 
that perhaps some mistakes were made 
during that period of freazied, one-sided 
investigation follow2d by ill-considered 
amateur legislation. 

There are also some fair weather 
signs in New York, that insurance con- 
trolling center. It was noticeable to 
many that ia his strenuous campaign 
speeches Governor Hughes did not re- 
fer to the insurance legislation except 
once or twice when direct questions 
concerning it were asked him, while in 
practically every speech he made in 
the State he reviewed with much em- 
phasis aad pride every other piece of 
legislation with which he had anythiag 
to do. This tact lends some color to 
the belief that he is not now sure the 
law in its present forms is entirely cor- 
rect and in the best iaterest of the 
people. * * *# 

It is sincerely to be hoped that ere 
long the life iasurance companies sal) 
be permitted to conduct their business 
under reasonable and safe supervision, 
unhampered by paterzalistic legislation. 
That time is sure tu come, and if long 
delayed, the people prompted by a spirit 
of fair play and their own interests, 
will demand it. 





Boil It Down. 





What do you mean? Boil what down? 

Why, all that you have to say to the 
many prospects that you meet from day 
to day. Bach prospect you encounter is 
your sanctuary to which, as the Jew was 
commanded, you must bring healers’ oil. 
Why did they heat their oil and why do 
they boil down maple syrup or other 
toothsome liquids? To eliminate the 
water and the air. That is the purpose. 
The object is to get the largest amount 
of solid material, consistent with clear- 
ness. 

In almost all talk, which is the pro- 
ducer’s stock in trade there is more or 
less air, cold or hot, which is unneces- 
sary to good work. 

“Brevity .is the soul of wit.” It is al- 
so the soul of eloquence. Many a man 
undoes all the tries to do by garrulous- 
ness. He must talk, but he talks too 
much. He can cut out lots of sentences 
and words that are not germane or nec- 
essary to the case in hand. 

This is a busy age. You are talking 
to men who are very busy. You must 
study to make your speech concise, 
clear and pointed.—The Security Agent. 





L. B. Robinson, associate manager of 
the James Perry, New York City Agency 
of the Prudential spent last week at 
Newton, N. J., enjoying a well-earned 
vacation, the first for many years. 


‘ 


UNDERWRITER. 


WANTED. 


IF YOU ARE AN ACTIVE AGGRES- 
SIVE LIFE INSURANCE SOLICITOR 
AND WANT TO WORK UPON A S8yYS8- 
TEMATIC PLAN TO PRESEN! THE 
NEWEST AND BEST PROPOSITION 
IN LIFE INSURANCE COME AND 
SEE ME. JAMES PERRY, MANAGER, 
PRUDENTIAL INSURANCE COM- 
PANY, 20 VESEY STREET, NEW 
YORK CITY. 





tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. it is a thoroughly 
established, dividend paying proposi- 
tion, and secured by the underlying 
guarantee of a large Trust Company. 
Salesmen will be furnished with an at- 
tractive and complete selling kit, and 
full line of letters of endorsement, and 
acknowledgements of receipt of divi- 
dends from’ stockholders, who are 
among the most substantial and well 
known business men—bankers, manu- 
facturers and educators—in the South. 
Liberal compensation to salesmen of 
ability. Address—Southern Profit, Care 
Eastern Underwriter, New York, N. Y. 








SECURITY VALUES. 





Massachusetts Will Insist Upon Adop- 
tion of Schedule Sent Out From 
Departments. 





The schedule of security values com- 
piled by the New York Insurance De- 
partment for the guidance of compa- 





ries in making up annual statements 
will be mailed about January 15th. | 

The Massachusetts Department has | 
decided to join New York in the compi- 
lation, but will differ from the latter by 
making the use of the schedule obliga- 
tory; in other words, reports filed with 
the Massachusetts Department must be 
based upon these values. 

This pamphlet will carry the values 
of some 7,500 different securities owned 
by the various insurance corporations 
and probably 75 per eent. of this num- 
ber are unlisted. 

The greatest care has been taken to 
obtain the most reliable data regarding | 
the non-listed securities before fixing a | 
valuation on them, and the insurance 
department believes that the figures | 
which will be carried in the pamphlet | 
are as accurate as it is possible to make | 
them. The issuance of this pamphlet 
will aid companies in the preparation 
of their statements, and the department 
will through its bureau of audit so pre- 
pare its annual reports for the next 
year as to show uniformity in all valu- 
ations of security holdings of insurance 
corporations. Every statement of a 
company will be audited by the depart- 
ment on the basis of valuations carried 
in the pamphlet, resulting ia a com- 
parative showing of the financial con 
dition of all companies upon a single 
standard. 











Savings Bank Life Insurance. 





The Albany Argus states that it is ex- 
pected that bills will be introduced at 
the coming session of the New York 
legislature providing for a system of 
savings bank life insurance and old age 
annuities such as is now being tried out 
in Massachusetts. 





lowa Legislation. 





Among the bills which it is claimed 
will be presented before the Iowa legis- 
lature during the: session commencing | 
January 11 are the following: Provic- | 
ing for, a separate insurance depart- 
ment, annual dividends on policies, re- 
duction of taxes on life insurance pre-| 
miums, limitation in salaries paid to 
officers of mutual insurance companies 
and the establishing of a state fire mar- 
shal system. 


UNEXCELLED IN 
Favorable Mortality 
——AND— 
Economy of Management 


THE | 
Provident Life 


AND Trust Company 
OF PHILADELPHIA . 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








TATE Matuai Life 
Assurance Company 


Worcester, Mass, 








incorporated 1844, 


Financial Statement, Jan. 1, 1908. 





RE sivanh dius ecesaende $29,845,722.08 
I chin wn aoe d bai 286,361.96 
a $1,559,861.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfejture Law of Mas- 
sachusetts, commends itself both to polioy- 
holder aid agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
DYER & FOSS, General Agents 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatie Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments or as a 
Annuity. 

Agents Wanted. 
Address the Gempany. 





THE EASTERN UNDERWRITER. 








December 24, 1908. 
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UNION CENTRAL LIFE. bined mortality and lapse factor does 
not properly represent the true coadi- 
Official Statement Issued by Depart- tion of the aon-participating business 


ment Supervisors Regarding Distri- 
bution of Company’s Business 





Judge C. C. Lemert, insurance super- 
intendent for Ohio, gave out the follow- 
ing statement Monday: 

“The commissioners of Insurance of 
the states of Ohio, Connecticut, Michi- 
gan, Maryland, Virginia, Minnesota and 
Colorado, together with the actuaries 
af said departments, met at the Sinto2r 
Hotel in Cincinnati on December 18th 
and 19th for a conference regarding the 
assumptions and methods pursued by 
the Union Central Life Insurance Com- 
pany wherein it found that on Decem- 
ber 3ist, 1907, there was a surplus of 
$779,788 derived from the non-partici- 
pating business of that company and 
which is claimed by the stock-holders. 
The following statement in regard to 
the conference was given to the press: 

“The commissioners have given care- 
ful consideration to the statements made 
by Mr. Hardcastle, actuary of the com- 
pany, who appeared before us, and hav2 
examined the written report made by 
him to the Hon. John M. Pattison, presi- 
deat of said company on September 
29th, 1905, and his report to Mr. J. R. 
Clark, president of said company on 
March 23rd, 1908, and also the report o7 
Mr. D. P. Fackler, consulting actuary 
to the president of said company on 
February 29th, 1908. We believe the 
interest factor used by the actuary of 


the company is substantially correct. 
We believe that a portion of the ex- 
pense factor has not been properly de- 

_We believe that the com- 


termined. 


of the company. An examination will 
be made of the company’s books, rec- 
ords, aad files, commencing January 
ist, to prove or disprove the correctness 
of the company’s figures. Charles C. 


Lemert, superintendent of insurance, 
Ohio; Theo. H. MacDonald, insurance 
commissioner, Connecticut; Jas. V. 


Barry, commissioner of insurance, Mich- 
igan; Benj. F. Crouse, commission2r of 
insurance, Maryland; Jos. Button, com- 
missioner of insurance, Virginia; John 
A. Hartigan, insurance commissioner, 
Minnesota; E. E. Rittenhouse, commis- 
sioner of insurance, Colorado.” 





Through the Fiery Furnace. 





Speaking in connection with the res- 
ignation of Otto Kelsey as superintend- 
ent of insurance for New York State the 
Albany Argus says: 

“Mr. Hughes is now free to fill the 
office of superintendent of insurance 
with a man of his own choosing. He 
will be entitled to the heartiest congrat- 
ulations if he can find one capable of 
going through the fiery furnace as Ot- 
to Kelsey has done, and emerging there- 
from with no smell upon his garments. 





After eleven years litigation Bryan 
Moulton has finally won in his action 
against the Erie Railroad to recover for 
the destruction of his barn through fire 
caused by sparks from a passing Joco- 
motive. While the original verdict was 
for $12,974.43, costs and interest have 
now increased this to $19,000. 





‘CLEVER CANVASSING DOCUMENT 


Wide Awake Field Man Reaches Assured With Convincing Arguments ond 
Practical Lessons 


There cau be no doubt that a good portion of the battle in getting names on the 
dotted lines lies in the presentation of the merits of life insurance in the right manner 


and at the proper time. 


Some of the cleverest canvassing literature we have seen 


emanating from field men has come to our office from Hamilton Cooke of St. Louis, 


inspector of agencies for the New York Life. 


The following is the latest : 


FROM A MONEY-MAKING STANDPOINT 
IF A MAN'S LEGS ARE WORTH $42,500.00 WHAT'S THE WHOLE MAN WORTH? 





(From the St. Lotis Republic) : 


CANNOT WALK— 


GETS $42,500.00 


Texas Man Wins Suit for Injuries in Railroad 
Accident 


Beaumont, Tex., Dec. 4.— 


A verdict of $42,£00.00 


was awarded Beverly Stanley against the Colorado 


Southern & New Orleans 


Pacific Railroad, in the 


Federal District Court here yesterday fur personal 


injuries. 


Stanley was a conductor on 


a Frisco construction 


train, and in a wreck he was pioned to the ground 
by a box car and suffered injuries, frum which he 
has lost the use of his lower limbs. 





Every working day, in some part of the world, judges and juries (through verdicts rendered) evidence 


the great money value of men. 


Decisions are based on the amount of money the in) fas pn or killed was making, the number of 


years he is expected to live (based on mortality tables) 


the money loss his family sustained. 


The money loss that a family sustains on account of the death of the husband by pneumonia is 


just as great as it is if he is killed in a railroad 
realize on account of the husband's death by disease 
his widow cannot sue and recover damages from 


wreck ; 


however, there is no way for the widow to 


unless the husband has insured his life—that is, 


Gabriel. 


If it is wise to legally compel railroads to pay widows a portion of the money they lose on account 
of the death of their husbands in a wreck, it undoubtedly is exceedingly wnwise for a husband to 


fail to insure his life. 


In plain English, the law thinks more of widows and orphans than husbands do, who can, but fail 


to insure their lives. 


The man who is so selfish or thoughtless as to fail to insure his life in the interest 


of his family should make it a point to eet killed in @ wreck, in order that they can recover some of the 


money that he would have made had he lived. 


MORAL: -- Man, as a money-maker, ts the most valuable asset 
that ninety per cent of families possess 





Court Grants Permission to Examine | 
Canadian Actuary—tinteresting 
Trial Expected. 





The case of Henry T. Simmeilink 
against the Independent Order of For 
esters in which he seeks to have the 
Order permanently enjoined from in- 
creasing rates in his case will come up 
in the equity term before Justice Suther- 
land at Rochester, N. Y., December 28. 

In the meantime John E. Bernhard, 
attorney for the Foresters has obtained 
from Justice Sutherland an order to take 
testimony from Milton D. Grant of Ot- 
tawa, Can. Mr. Grant is an actuary for 
the Canadian government which he rep- 
resented in 1906 in the investigation 
which the Canadians made into the life 
insurance methods practiced by compa- 
nies operating Canada. During the 
course of the examination he acquired 
valuable information about all insur- 
ance, fraternal and general in the do- 
minion. He will be examined especiaily 
as to the business of the Foresters. 

An attempt to have the temporary in- 
junction secured by Simmelink made 
general in New York State has been de- 
feated. 





GUARANTEED ANNUAL REDUCTION 





Rates and Values of New Ordinary Life 
Contract Issued by the Illinois 


FORESTERS ASSESSMENTS. 





Life. 





The rates and values of the 
Ordinary Life Guaranteed Annual Addi- 


tion policy of the Illinois Life are as 
follows: 
END OF 20 YEARS 
5 $a2 S23 38. 
EF est fess CP: 
no .& G62 403, a%2- 
o ie S£> $3¢€8 S2S- 
< = Cas COMhm On7h 
21 $14.78 $3.25 $122 $190 
22 15.09 3.32 127 197 
23 15.40 3.3 33 205 
24 15.72 3.46 138 211 | 
25 16.07 3.54 144 219 
2 16.44 3.62 150 228 | 
27 16.82 3.70 156 23 
28 17.2: $.78 163 244 
29 17.64 3.88 170 253 | 
30 18.09 3.97 177 262 | 
3 18.56 3.90 184 268 
32 19.06 4.00 191 278 | 
38 19.59 4.11 199 287 | 
34 20.15 4.22 206 297 | 
35 20.73 4.35 214 308 | 
36 21.35 4.27 222 214 | 
37 22.01 4.41 3 325 | 
38 22.71 4.54 239 336 | 
, 23.45 4.69 247 347 
40 24.23 4.84 255 360 
41 25.07 4.50 264 560 
42 25.96 4.67 272 372 
3 26.90 4.83 280 383 
44 27.90 5.02 289 396 
5 28.97 5.21 298 408 
46 30.15 5.12 306 414 
47 31.32 5.32 315 427 
4§ 32.62 5.54 323 439 
49 34.01 5.78 332 453 
50 35.48 6.03 340 465 
51 37.05 5.92 348 471 
52 38.72 6.19 356 484 
3 40.51 6.47 364 49% 
54 42.42 6.7 372 510 
55 44.45 7.31 380 524 
56 46.62 7.45 387 53 
5 48.94 7.83 395 bbs 
58 51.43 8.23 404 569 
59 54.09 8.66 412 584 
6u 56.93 9.10 422 603 
Should the assured desire, the pre- 


miuin may be paid in full, in which case 
the amount insured will increase each 








THE POLICY HOLDERS MUTUAL LIFE INSURANCE COMPANY 


PHILADELPHIA 


One of the most attractive ol ea propositions for the agent, in the state of Pennsylvania. 
If you area ‘‘Live Wire’’ and want to connect with the squarest, easiest selling proposition in the state, ask for plans, addressing 


F, L. SMART, INVESTMENT SALES AGENCY COMPANY, Real Estate Trust Building, Philadelphia, Penna. 


new | 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Co. 
BOSTON, MASS. 








Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possibile 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets Jan. 1, 1908...... $44,182,875.18 
DEE i bauecaacweseee $41,159,132.85 
EE iwécebencneancuped $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 





1860 48th Year 1908 
Home LifelnsuranceCompany 


of New York. 
GEORGE E. IDE. President 


Liabilties (including Divi- 


dend Endowment Fund).. 19,235,418.20 


| Divideud Endowment Fund 


| Insurance in Force......... 





(Deferred Dividends)..... 
po Re eer ee 


1,795,020.00 
769,435.43 
86,193, 296.87 





The 48th Annual Report shows a gain 
in the amount of insurance in force; that 


| assets were increased nearly $1,000,000, 
| and that over $800,000 was paid to policy- 


holders in dividends. 





Pittsburgh Life & 
‘ Trust 


ompany 
Pittsburgh, Pa. 


W. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Company have a broad 
fleld of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 


ASSETS..... ......over $4,500,000.00 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa, 


RELIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
liillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 





OHIO, 








~— SS a 
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INDUSTRIAL DEPARTMENT 











WORKINGMEN’S INSURANCE. 





Dr. Frankel Before the Civic Federation 
Discusses Conditions Prevalent 
Here. 





In an address before this Civic Fed- 
eration gathering in New York during 
the past week, Dr. Lee K. Frankel, con- 
nected with the Sage Foundation dis- 
cussed the question of workingmen’s in- 
surance, seventeen companies having 
over 18,000,000 policies for over $259,- 
000,000 insurance. 

In referring to the fraternal orders of 
insurance, he noted that their failures 
had exceeded their successes; that over 
220 co-operative assessment and frater- 
nal societies had failed since 1868. 

As compared with Europe, sickness in- 
surance in the United States had had 
but a meager and spasmodic develop 
ment, he declared. Treating of acci- 
dent insurance, Dr. Frankel said: 

Enviable or Unenviable Distinction? 

“The United States possesses the en- 
viable or unenviable distinction depend- 
ing upon the point of view, of being the 
only country in the civilized world which 
still requires workmen to sue in a court 
of law to recover damages in case of acci- 
dents. In every European country, with 
the exception of Switzerland, which now 
has a bill before Parliament dealing 
with the subject, the workman is either 
insured against accident, or the princi- 
ple of compensation in case of accident 
has been acknowledged. The develop 
ment of accident insurance, particular- 
ly in Germany, has tended not only to 
reduce the number of fatal and serious 
accidents, but has developed a study and 
desire on the part of the employer to 
safeguard his workmen against accident, 
and to introduce every device for their 
prevention.” 

Old Age Pensions. 

Referring to the old-age pension sys- 
tem introduced in England, the speaker 
deprecated any attempt to introduce 
similar legislation in the United States. 
The fact that such provision might be 
required indicated lapses in the social 
organism, and indicated that there were 
distinet causes which prevented the 
American workman from making provi- 
sion for himself so as to spend his old 
age in peace and comfort. 

In conclusion, Dr. Frankel advocated 
the development of an educational pro- 
paganda, which should bring the under- 
lying principals of insurance effectively 
and thoroughly to the notice of all 
classes of the popuation. The underly- 
ing principles of insurance, while com- 
paratively simple, were but little under- 
stood. What was necessary was a defi- 
nite and continuous campaign and pro 
paganda, so that workingmen would 
learn how to make provision against the 
risks of life through associations insti- 
tuted for the purpose. 

It was possible, in Dr. Frankel’s opin- 
ion, to begin this education, in the pub- 
lic schools, so that the growing man 
and woman would be trained in the 
habits of thrift as developed in the in- 
surance idea. 


Collections of First Importance. 








Two of the greatest holidays are 
drawing near, Christmas and New Year. 
Whilst both are falling on Friday and 
should not therefore interfere with col- 
lections, we would like to put the field 
force on their guard against lapses lia- 
ble to be caused by the heavy drain up- 
on resources at this time of the year. 

This is a warning to the field force to 
give collections first importance next 
week and strike for advance payments. 
Those paying in advance will enjoy the 
holidays better, they will feel gratified 
to know that their insurance is provided 
for and the sense of perfect security so 
created will go a long way toward mak- 
ing the more enjoyable. 

Do not fail to impress this fact upon 


—————— 


your policyholders. Do not neglect a 
single five cent piece which can be col- 
lected. Get ahead of Santa Claus, for 
his smiling face seen in Papers and 
store windows, makes it harder to get 
advance payments.—Union Life Gazette. 





ADIEU, 1908! 





Industria] hustlers are now working 
on the record for 1909. The shortcom- 
ings of 1908 are things of the past. It 
is useless to say that better result: 
could have been achieved. Mistakes 
may have been made. If so care should 
be exercised that 1909 shall not furnish 
a repetition of them. Some one has 
said that a man who makes no mistakes, 
does nothing. But another has said that 
he would not employ a man who made 
the same mistake twice. 


Excuses for lack of production during 
1908 should not be allowed to form a 
basis for non-productiveness during 
1909. How shall we avoid it? The best 
way is to begin right now and make 
every day count. Applications which 
might be secured now, might be out of 
question a week hence. Set a mark for 
1909 and never be satisfied with less 
than a pro rata at the end of each week. 
If more is accomplished, keep the excess 
as a safety valve, rather than usé it for 
diminished effort during the following 
week. 





Team Work in Canvassing. 





A few months ago the Prudential in- 
augurated a plan of engaging experienc- 
ed canvassers to supplement the work 
of assistants by canvassing with agents. 
Assignments are made by the Superin- 
tendent and only in cases where it is 
satisfactory to the agent. The following 
are given as a few examples of the re- 
sults these Supplementary canvassers 
have helpel agents to achieve: 

Amount of Issue 


Name District December 7th 
| eS Pere $4.18 
G. A. French, Louisville ........ 2.7 
W J. Renk, Milwaukee No. 1. .... 2.16 
J. P. Barrett, Jamestown ........ 2.13 
W. B. Dorsey, Baltimore, No. 2 .. 2.03 
D. P. Dolan, Philadelphia, No, 6 .. 2.01 


Mr. Dolan also wrote $6,000 Ordinary 
one week. 


A Question. 





When we see one worker writing $2, 
000 each week for five successive weeks 
besides being one of the big ones in im 
dustrial production, we are forced to ask 
why cannot others do the same? This 


one has just the same policy that the | 


others have, says the Life Insurance Co. 
of Va. Standard. They have just the 
Same opportunities that he has—if they 
will do as he does and make them. 
Why then can one man do so well in 
Ordinary, and double his income, while 
the other in the same company dves 
nothing? The fault lies in the man—not 
the company. 
company in the start. Non-producing 
agents make the difference. The lack 
of systematic thinking as well as sys- 
tematic working accounts for the fail- 
ure. 





Assistant W. F. Koster of the Stuyves- 
ant Heights (Brooklyn) district of the 
Metropolitan and his staff have passed 
the $100,000 mark in Ordinary. Agents 
Joseph Hoffman, Arthur Guiler, I. Rosen- 
heim and K. Altman have been making 
nice progress in the Ordinary depart- 
ment. The leader in the Industrial de- 
partment for the year will be Agent 
Thomas Hand. The District record in 
the Ordinary department for 1908 far 
surpasses that of 1907. Superintendent 
Henry C. Stieglitz has his district splen- 
didly organized, and in 1909 expects to 
keep pace with the best of them. 





Prudential was 
which is to be 
district. Form- 


A new district of the 
organized in Division D., 
known as the Frankford 


er Assistant Superintendent H. B. 
Baker, of Philadelphia No. 1, has been 
placed in charge as Superintendent. A 
meeting to open the district was attend- 
ed by Supervisor Harry Vliet, Division 


Manager William R. Perry, and Super- 
intendents J. W. Loynd of Fniladelphia 
No. 1 and W. F. Lawson of Philadelphia 
No. 6. 





A. J. Weighland, superintendent of the 
Metropolitan at Youngstown, O., has 
resigned on account of ill health. 





The annual convention of the Metro 
politan will be held at the home office 
January 15 and 16. 





J. G. Walker, President 


T. Wm. Pemberton, ist Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2! vireia 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 





ectetesbabesdiwensnsceny OVER— $4,000,000 
peasvestiewsssusen sessed OVER— $61,000,000 


Total Payments to Policyholders since Organization OVER—$8,500,000 








INDUSTRIAL INSURANCE 








H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 








All are equal with the | 


METROPOLITAN. 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
ous Man, who is willing to begin at 
the bottom and acquire a cemplete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim te the 
highest position in the field. It is 
within his certain reach. The opper- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superimtendents in 
any of the principal olties, or te the 
Home Office, No. 1 Madison Avenue, 
New York City. 





1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over 832,300,000 
Paid Beneficiaries 
Ask Michigan Managers 
-BURTENSHAW & SIBLEY 
402-6 Penobscot Bldg., 
Detroit, Mich. 





The Very Newest Idea in Life 
Insurance—a contract every 
Agent would be glad 
to sell— 


The NEW Monthly 
INCOME POLICY 


of 


The Prudential 


The Newest Thing in Life Insurance! 








want Agents. 
went Managers. 


want yoy! 
| The Prudential Insurance Company of America 


| Incorporated as a Stock Company by the State of New Jersey, 
JOHN F. DBYDEN, President. 
Home Ofice, - - NEWARK, N. J, 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thurscay by The Hasterg 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 





Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York,-N. Y.; under the act of Congress 
of March 3, 1879. 





GREETING. 





Again the glad Christmas season 13 al 
hand. Nearly two thousand years have 
now passed since the wise men of the 
East were guided to the lowly birthplace 


of the Savior. In the centuries that 
have come and gone since that ever 
memorable event, the world has‘ toiled 


slowly, painfully but none the less sure- 
ly toward a nobler standard of living. 
Though yet far from attaining the ideal 
state, the men and women of to-day are 
more nearly than ever before following 
the precepts of the Golden Rule. A 
striking evidence of this thoughtfulness 
one for another is the rapid and world- 
wide expansion of the life insurance 
idea, which has attained its highest de- 
velopment in our own country. 

The people of the United States, be 
cause of the bountiful harvests, busy 
looms and marts here existing, have a 
peculiar reason for celebrating this year, 
and that all readers of the Bastern Un- 
derwriter may enjoy a Merry Christmas 


is the sincere wish of the editors. 





SBLF INSURANCE IN BALTIMORE. 





On February 7th, 1904, a fire broke out 
in Baltimore which, before it was ex- 
tinguished, entailed a property loss of 
$40,000,000, the business section of the 
city being a tangled mass of ruins. 

But a grander Baltimore has ap 
peared. Well-constructed buildings 
have replaced flimsy fire traps, and the 
city has been made safer and more beau- 
tiful as a consequence, 

There is no need to recite here the 
important part which fire insurance in- 
stitutions had in the re-building of the 
smitten city. In addition to supplying 
funds for that purpose, the fact that 
such protection existed was a tower of 
strength in enabling the securing of 
credit which under other cireuamstances 
might at least have been doubtful or 
more difficult. 

Do the people of the city recognize 
the value of fire insurance? Undoubt- 


edly so, and yet it is stated that there 
is a movement on foot among the city 
officials to discontinue the carrying of 
fire insurance on municipal buildings. 


THE EASTERN UNDERWRITER. 
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It is held that the annual premiums 
amount to $10,000—a mere bagatelle 
when the security afforded is consid- 
ered. 

Probably the city Officials who are so 
perplexed about this annual expenditure 
have property of their own. If so, it 
would be interesting to know whether 
they deem it wise to carry fire insur- 
ance or not. If they do, why should 
they, as servants of a people, cast aside, 
or trifle with a business precaution they 
would not think of foregoing in conduct- 
ing their personal affairs? 

Doubtless they proceed on the theory 
that a loss, should one occur, could be 
made good by a tax levy which wouid 
not be burdensome on any individual. 

In like manner it might be said that 
tne pro rata share of the present pre- 
mium paid sustained by each taxpayer 
is infinitesimal, 

Parsimony under the guise of econo- 
my should not replace good business 
sense, 

Should the officials persist in their 
idea, it is quite likely that the legisla- 
tive body of the city will refuse to bea 
party thereto. 





TONIC POR LIFE AGENTS, 





To the life agent who feels that trib- 
ulations have come thick and fast dur- 
ing the past three years and is in doubt 
as to whether or not it is worth while to 
be numbered among the persistent 
ones, we would recommend the reading 
of the article “Life Insurance Agents— 
‘heir Tribulations and Triumphs” ap- 
pearing elsewhere. 

Every business has its knotty prob- 
lems for solution, and it is by over-com- 
ing them that success is achieved. Un- 
questionably the life insurance agent 
has had them “good and plenty,” but if 
viewed atter victory has been gained, 
the struggle will not be without its re- 
ward. 





Society Editor Describes a Fire. 





The regular reporter of a Kansas pa- 
per being away on a vacation, the editor 
sent the young lady who edited the so- 
ciety news to secure a report on a fire 
which occurred in the residential por- 
tion of the city. This is the account 
she turned in: 

“Quite a number of people in this part 
of the city attended a mre last night at 
the residence of Mr. and Mrs. Blank in 
Thirteenth street. Some went in car- 
riages and - buggies, but a majority 
walked. The alarm was sounded about 
9.30 and many who attended the fire had 
just returned from church, consequently 
they were already dressed for the occa- 
sion. Mr. Blank was not at home, be- 
ing out of the city on business; hence 
the affair will be quite a surprise to him 
when he returns. Mrs. Blank wore a 
light percale kimono and had her hair 
done up in kid curlers. The firemen re- 
sponded readily and worked heroically 
to subdue the seething flames. Most of 
them were young and fairly good look- 
ing. They were dressed in oilcloth suits 
cut short, with trousers to match. Their 
hat rims were narrow in front and broad 
behind and sagged down in the rear. 
The chief’s hat was ornamental with an 
octagonal ‘brass spike which stuck up 
above his head like a horn, giving him 
the appearance of a unicorn. When the 
flames broke out through the second 
story and cast a lurid hue over the sur- 
rounding buildings the view was one 
never to be forgotten. At a late hour 
the sightseers went home, and all felt 
that they had passed an evening full of 
interest and excitement.” 





LIFE INSURANCE. AGENTS.* 


I suspect that the subject assigned to 
me owes its form to the pleasing alliter- 
ation of the words “Tribulations and 
Triumphs.” In a broad sense, however, 
they suggest in inverse order what I 
propose to write about, namely, the joys 
and sorrews, the lights and shadows, 
the encouragements and discourage- 
ments, the successes and failures in the 
vocation of life insurance agents. To 
successful soliciting agents amd to gen- 
eral agents, who usualiy are also suc- 
cessful personal solicitors, both tribula- 
tions and triumphs are pretty sure to be 
generously allotted in the course of a 
year. 

What are some of the tribulations of 
life insurance agents? 

One is an agent’s occasional loss of 
respect for his vocation because of some 
heartless rebuff. 

A second is inherent in the business. 
A life insurance agent must create in 
the minds of reluctant and unwilling 
men and women a compelling desire for 
his insurance policies and a willingness 
to make sacrifices to pay forthem. The 
uncertainty of accomplishment in par- 
ticular cases too often makes the task 
seem hopeless, and the solicitor spells 
failure for himself before making a real 
fight. It is a pity that so many men 
have to be coaxed and wheedled into do- 
ing their duty. The Scripture saith, 
“He that will not provide for his own 
is worse than an infidel,” and I take it 
that adequate provision is meant. 

Men to Contend With. 

There are many kinds of men for the 
agent to win. There is the specimen 
who boasts that he always took care of 
himself, and his folks (perhaps young 
children and a sickly wife) can look out 
for themselves. There is the man who 
boasts that he can invest his money bet- 
ter than any insurance company can 
handle it for him. Usually he is what 
the craft label “a wise guy,” and the 
chances are that some brother-in-law or 
benevolent society will have to pay hiis 
funeral expenses. Another curious spec- 
imen is the man, often shrewd and re- 
sourceful, who will make out all right 
if the grim Reaper passes him by long 
enough, who says he believes in life in- 
surance and will insure some time when 
he has things coming his way, but in the 
meantime he will take the risk. Why 
cannot it be hammered into his shrewd 
head that it is not ne but his helpless 
family that is taking the risk? 

It has been said that there are more 
pockets than hearts, and that it is unfor- 
tunately easier to appeal to the avarice 
of men than to their consciences. Too 
often the honest and deserving repre- 
sentatives of the very best companies 
are denied a hearing and business is 
given to men offering only specious, 
speculative, gold-brick or stock-jobbing 
propositions in which misrepresentation 
and lying estimates are an essential 
part of the canvass. Herein is a gen- 
uine tribulation. 

Will-Power and Initiative. 

An ever-recurring difficulty springs 
from the nature of a solicitor’s work. 
He must depend almost wholly upon his 
own will-power and initiative to keep at 
work. He must maintain a systematic 
canvass for new prospects and a skil- 
ful. following-up of old ones. Being his 
own master, he needs to be a stern one, 
and to be hard on one’s self is not nat- 
ural for most men. 

“Lean streaks” is a term in the par- 
lance of life insurance men for periods 
when things go wrong, when the agent 
cannot seem to get business, or his ap- 
plications are declined. “Lean streaks,” 
the last tribulation which I shall men- 
tion, drives from the business more 
would-be life insurance agents than all 
other causes combined. “Lean streaks” 
come to all life agents, and it is only by 
thrift and forethought that they can be 
endured. The “lean streaks” of his so- 











*Henry A. Macgowan, {int manager of the 
Mutual Benefit Life at Worcester, Mass., in 
the Worcester Magazine. 


licitors are a sore trial to a general 
agent and his greatest tribulation, for 
wise financial help at such a time may 
save a good agent, while injudicious as- 
sistance entails loss and worry, es- 
pecially if the general agent is not pos- 
sessed of ample capital and must make 
up for losses by harder personal solicit- 
ing himself. 
Some of The Triumphs. 

It is more pleasing to talk of the ad- 
vantages, the joys, the successes, the 
triumphs of life insurance agents. What 
are some of them? 

One of the great advantages of our 
vocation to a would-be soliciting agent 
is that it requires little capital to engage 
in and is open to all. 
deliberately abandon other vocations for 
that of life insurance soliciting. Inthe 
case of most agents the entry into our 


_business was half accidental, the first 


trial of it having been made during a va- 
cation or while out of work, or because 
of ill health, or perhaps as a side line 
to a regular occupation. Many a man 
who had previously experienced only in- 
different worldly success, having been a 
sort of square peg in a round hole, has 
found in the vocation of life insurance 
his opportunity for splendid service to 
his fellow men and has thereby won for 
himself a rich reward. As one thinks 
over the names of the successful life in- 
surance men, one will be struck by the 
large number of ex-teachers, clergymen, 
doctors, lawyers and merchants among 
them. 
Best Qualities Developed. 

‘ Our vocation is most fortunate in that 
it develops the very best in a man. What 
better thing can one man do for another 
than to get him to assume the obligation 
involved in the insuring of his life for 
the benefit of wife and children? The 
life insurance solicitor appeals to two 
of the best qualities in the make-up of a 
good citizen, unselfishness and thrift. 
When a man insures his life he deliber- 
ately denies himself the use of a certain 
part of his income for what can only 
benefit others if he dies. Happily most 
modern life insurance policies contain 
endowment provisions, so that while he 
insures, he at the same time provides 
for his own old age, should he be spared 
to enjoy the benefits of his self-denial 
and thrift. The high-minded life insur- 
ance agent, and there are many such, 
finds his greatest satisfaction in the 
consciousness that he is doing good 
while earning his livelhood, and in this 
consciousness is the best offset to the 
many difficulties and discouragements 
that beset his work. 

It is no mean advantage to be en- 
gaged in an occupation that calls for 
constant study and that is always pitt- 
ing one against bright minds. Life in- 
surance is a science. No weakling in 
intellect can master its intricacies and 
explain correctly to clear-headed men 
the many policy forms, privileges, guar- 
antees, rates, dividends and other de- 
tails of contracts; and only a man of 
some considerable force of character 
can achieve even tolerable success in 
securing applications. The successful 
agent may therefore take a justifiable 
pride in his triumphs of intellect and 
character. His achievements are praise- 
worthy. 


Managerial Integrity Unparalleled. . 

The well-informed agent exults when 
he reflects that the record of integrity 
in the management of life insurance 
companies is unparalleled in any other 
line of business. He points with pride 
to the fact that among established old- 
line companies there has been no fail- 
ure in a quarter of a century; and that 
while one of the most successful sav- 
ings banks, after seventy-two years, can 
show a grand total of amounts paid to 
and held for depositors equal to $81,000,- 
000 in excess of deposits, two mutual 
life companies, after ‘sixty-two years, 
show a grand total of amounts paid to 
and held for policyholders and their ben- 

(Continued on page 15.) 


Very few men - 
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FIRE INSURANCE DEPARTMENT 





CONSIDER HOBOKEN RATES. 





City Feels That it Should Get a Reduc- 
tion Because of its Improved Water 
Service. 





The Minimum Rate Committee of the 
New York Fire Insurance Exchange, 
met on Tuesday to consider the appli- 
cation of the Hoboken, N. J., authorities 
for a reduction in present tariffs in that 
city because of the improved water ser- 
vice recently installed. The committee 
will report its conclusions at the next 
meeting of the Exchange when definite 
action thereon may be taken. 

Chief Engineer Patten of the Ex- 
change visited Hoboken some weeks 
ago, and made a thorough test of the 
water system there. He was accompa- 
nied by members of the Board of Water 
Commissioners, who carefully explained 
the operation of the service. 

“Subsequently an interview was had 
between Mayor George H. Steil ana 
Water Registrar Gustav Bach, of Hobo- 
ken and Henry C. Hess, manager 
of the New York Fire Insurance Ex- 
change. 

“Mr. Hess informed the Mayor und 
Water Registrar that the new main, as 
laid, has proven satisfactory to the un- 
derwriters, as far as he knew, but he 
suggested that the city lay a new main 
in Madison street, and a sixteen-inch 
main in Fifteenth street, for the proper 
protection of the factory district. He 
aiso stated that the Exchange would 
probably require a replacing of the 
small hydrants in the city with large 
hydrants. 

“According to Mr. Bach, the reduc 
tion will probably be made next week 
at the meeting to be called by Mr. Hess 
if the city consents to put in larger 
hydrants but that is not a positive re- 
quirement. The laying of the extra 
main is not a positive requirement of 
the board, but being a suggestion both 
for the benefit of the city and its prop- 
erty owners as well as for the under- 
writers. 

“The ideas of laying these mains, was 
explained by Mr. Hess, who stated that 
the report of Mr. Patten, the chief en- 
gineer of the New York Exchange 
showed a smaller or lower pressure aft 
these points than at any other points in 
the city, being merely the ending of the 
lateral connections with the main sys- 
te: 2. 3.9 

“Mayor Steil when seen regarding 
the matter said that he intended to 
make a fight for a larger reduction than 
the ten per cent., and stated that there 
was some kind of a misunderstanding in 
the matter. 

“He stated that the city had met the 
requirements of the National Board of 
Fire Underwriters, but that the New 
York board claimed jurisdiction over 
Hoboken, and made the other demands, 
at. the same time specifying the laying 
of ail wires underground, and the 
other proposals spoken of by Mr. Bach.” 





REVISED BUILDING CODE. 





a. YV¥. 
It’s 


Special Committee of Albany, 
Council About Through With 
Work 





Within a short time, it is promised, 
the special building code committee ap- 
pointed to remodel the building ordi- 
nances of the City of Albany, N. Y., will 
have completed its work. 

“The complete report, when present- 
ed, will contain a recommendation that 
a new bureau be created in the depart- 
ment of public safety for the approval 
of plans and the inspection of buildings, 
during the process of erection or alter- 
ation. The head of this bureau should 
be an architect, engineer or builder of 


cougiderable experience, with a suui- 
cient corps of inspectors to compel tue 
carrying out of ime provisions of ile 
code. whe new code will not in any 
marked degree advance the cost of 
bunding. Some of its provisions aie 
modifications of what have been 1ouuu 
to be extravagant requirements of ie 
present code, and while recognizing as 
.ar aS practicable the more modern de- 
vices aud methods waicn insule staDii- 
ly ana salety, the committee nas con- 
sudered 1 proper to leave ceria 10rms 
of fre-proot construction as matiers to 
be adjusted between the insurance com- 
panies and toe individuai owner. in 
olaer ‘Words, Lhe committee has sougaot 
to establish a minimum standard of cou- 
struction for tne various ciasses of 
buiidings, leaving desirapie but not in- 
dispensable leatures to come into use 
by reason of the reduced insurance rates 
which their adoption makes possible.” 





FAILED TO TAKE ACTION. 





Representatives of Eastern and West- 
ern Union Confer Upon Dean 
Schedule. 





At the invitation of the Western 
Union the Eastern Union a short time 
ago appointed a special committee to 
confer with the Westerners regarding 
the Dean schedule. While the joint 
gathering was held, and the matter re- 
viewed at some length, no action was 
taken by the Bastern Union representa- 
— nor is it probable that there will 

e. 

Throughout the East Moore’s Univer- 
sal schedule is used for rate-making, 
with generally satisfactory results. 





PROMOTION FOR H. B. NUGENT. 





Succeeds the Late A. W. Seekirk as 
Eastern New York Special for the 
Aetna. 





Announcement is made of the appoint- 
ment of H. B. Nugent as Bastern New 
York special agent of the Aetna Insur- 
ance Company, effective January first. 
He succeeds the late A. W. Seekirk who 
represented the company in the terri- 
tory for the past eleven years. 

Mr. Nugent was for sometime in the 
Stillman local agency at Troy, subse- 
quently becoming stamp clerk at Pough- 
keepsie for the Underwriters Associa 
tion of New York State. For sometime 
past he has been assistant to Joseph 
M. Biggert, the Aetna’s special for an 
important territory adjacent to New 
York City. He is a progressive and ag- 
gressive young underwriter and should 
receive that cordial welcome in the 
Eastern New York field which the ex- 
ecutives of the company bespeak for 
him. 





VICTORY FOR COMPANIES. 





Win in Their Effort to Recover for Cot- 
ton Loss From Railroad Company. 





After a long-drawn-out and hard fought 
contest the fire insurance companies 
have won out in their attempt to recov- 
er from the Central Railroad of Georgia, 
for the loss of cotton suffered by Inman 
and Company, at Columbus, Ga., on No- 
vember 16th, 1905. The interested in- 
surance companies promptly paid the 
loss, taking subrogation against the 
railway corporation, which it was .al- 
leged, was responsible for the damage 
sustained. 

The present verdict for the companies 
is $64,567.71. John T. Seibels, of Co- 
lumbia, S. C., and W. H. Barrett, of Au- 
gusta, Ga., conducted the legal battle 
for the plaintiffs. 





Charles H. Hoxie, recently in the 
New England field for the Security of 
New Haven, will travel the same terri- 
tory for the Glens Falls. 


AFTER A CONTRACT COMPANY. 





Claim That it is Transacting a Fire 
Insurance Business—Co-operates 
With Local Mutuals. 





Petition _for leave to bring suit 
against the Genessee Contract Company 
of America has been filed with Attor- 
nuey-General W. S. Jackson, at Albany, 
by G. Fort Slocum, who represents R. G. 
H. Speed, Wellington E. Bassler, Chas. 
H. Stanton and R. C. Parish, all mem 
bers of the law enforcement committee 
of the New York State Central Organi- 
zation of Co-cperative Fire Insurance. 
A hearing will be held in Albany before 
the end of next week. 

The petitioners allege upon informa 
tion and belief that the Genessee Con- 
tract Co. is a foreign corporation organ- 
ized under the laws of the state of 
Maine and that its charter, as filed in 
copy with the secretary of State at Al- 
bany sets forth its objects as being “io 
construct, rebuild and repair buildings 
or bridges of whatsoever kind or nature,” 
and, “to contract with working men, tu 
pay them their wages until they can 
get work, or for a specified time, in 
case a' building in which they are em- 
ployed is destroyed by any natural 
cause. 

The petition further avers that this 
company is transacting the business of 
insurance in this city by writing and 
issuing to policyholders of the Rocnes- 
ter Mutual Fire Insurance Company, 
the Home Fire Insurance Association of 
Rochester and the Aetna Fire Insur- 
ance Association of Utica, Oneida 
county, contracts of indemnity against 
all and any assessments under the poll- 
cies taken out by the policyholders of 
the three companies mentioned. The 
petitioners claim that in so writing and 
issuing contracts the contract company 
is exercising, within the State, corpo- 
rate privileges and franchises not grant- 
ed by the State laws. 

It is also charged that Oharles H. 
Peck, in. addition to being secretary of 
the Genesee Contract Company, elso 
claims to be treasurer of the three in- 
surance companies, and that he is the 
same Charles H. Peck who acted as 
treasurer of the Royal Mutual Fire In- 
surance Company of Monroe county, 
“now restrained from doing business 
under an injunction order of the Su- 
preme Court in January, 1908, and was 
also treasurer of the American Under- 
writers Fire Insurance Company of Mon 
roe county, which went into the hands 
of a receiver in April, with liabilities 
of more than nineteen thousand dol- 
lars.” 

The action for which permission is 
asked, is to restrain the contract com- 
pany from issuing such contracts of in- 
demnity and from transacting the busi- 
ness of insurance within the State. 





Ohio German Fire Responsible for Bank 
Failure. 





The Citizens’ State Bank of Napoleon, 
Ohio, closed its doors last week as the 
result of overloans made to President 
Michael Donnelly, of the Ohio German 
Fire Insurance Company, of Toledo, the 
collapse of which, a few weeks before, 
was the culmination of financial irregu- 
larities of the grossest kind. Loans to 
Donnelly, it was said, were made by 
Cashier Groll without the knowledge of 
other officials of the bank. The State 
examiner objected to the extension of 
credit to Judge Donnelly, and required 
that the amount be made good by the 
end of the month. This could not be 
done, and the directors decided to close 
the bank to conserve the interests of all 
concerned. 

The trustees of the Ohio German will 
put up a strong fight to secure the com 
pany’s money in the failed bank. It is 
pointed out that the Ohio German gave 
collateral for the greater part of the 
claim when it was first contracted, and 
that Judge Donnelly’s check for $55.000, 
given on the bank Sept. 15 to make up 
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ab impairment of the capital stock, also 
was supported by collateral. 

The trustees hold a block cf bonds 
which were listed as assets when the 
siate examiners and Attorney-General 
Denman brought their ouster proceed- 
ings. These were taken by the attor- 
ney-general and put under the direct 
charge of the trustees. Among these 
bonds are said to be about $35,000 loan- 
ed to Judge Donnelly for the Ohio Ger- 
man, which are included in the claim 
of the insurance company. The bank 
will make a fight for the return of 
these bonds. The outcome will be im- 
portant, for it is said the trustees of 
the Ohio German hold about $100,000 
of bonds on the same basis. 

The insurance company’s unpaid 
lusses already reach $200,000, and new 
unpaid loss claims are being received 
every day. 


SUING FOR PATROL RETURNS. 





New York Board Would Compell United 
States Lloyds to Furnish a State- 
ment of Local Premiums. 





Argument was heard several days ago 
in the suit of the New York Board of 


Fire Underwriters against A. Foster 
Higgins and others, members of the 
United States Lloyds, to compell the 


latter organization to furnish a semi-an- 
nual statement of the aggregate amount 
of premiums received for insuring prop- 
erty in the City of New York, same to 
furnish a basis of levying a tax for main- 
taining the fire patrol service. The 
plaintiff contended that under chapter 
846 of the laws of 1867 it is empowered 
to demand such information from the 
defendants. The latter. however, as- 
sert that they are engaged in marine 
insurance only, write no fire business, 
and hence are not amenable to the 
terms of the law already referred to. 

Decision in the case has been re- 
ceived. 


ALLEGE ILLEGAL COMBINATION. 
Insurance Companies and General 
Agents Sued by the State of 
Arkansas. 





. Alleging that on the 15th of October 
and for six consecutive days thereafter 
a number of fire insurance companies 
and general agents were in agreement 
as to rates and agents commissions tu 
be enforced in Arkansas, suit to recover 
$30,000 from each of the following has 
been instituted: 

National Fire of Hartford, Hartford 
Fire, American Central, Orient, Fire As- 
sociation, Pennsylvania Fire, Commer 
cial Union, Spring Garden, German- 
American, Citizens of St. Louis, Pelican 
Assurance of New York, Girard Fire & 
Marine, Insurance Company of North 
America, Caledonian, German Alliance, 
Queen of New York, Royal of Liverpool, 
Fireman’s Fund, L. B. Leigh & Co., G. L. 
Meyers & Co., Trezevant & Cochran and 
J. S. Speed. 





Plans Submitted. 





A meeting of the finance committee 
of the Firemens Insurance Company of 
Newark was held yesterday afternoon 
for the purpose of acting upon plans 
submitted for the new building which 
the company contemplates erecting. 

In addition to designs submitted by 
architects, reports were made by a com- 
mittee which inspected various office 
buildings in Manhattan. 

It is safe to say that the structure 
when complete will be a credit to the 
city, as is the sterling institution erect- 
ing it. 





Ludium in the South. 





In an effort to dispose of an attack 
of L’Grippe, Assistant Secretary C. A. 
Ludlum, of the Home Insurance Com- 
pany, is spending a couple of weeks at 
Sanford, Florida. 
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BUILDING CODE. 


REVISING 





Authorities of Rochester, N. Y., Hard at 
Work to That End—Fire Marshal 
to be Consulted. 

In line with suggestions made by rep 
resentatives of the National Board of 
Fire Underwriters, the building code of 
Rochester, N. Y., is undergoing revi- 
sion; the work being directed by Com- 
missioner Owen of the Department of 

Public Safety. 

The present code has been in exis- 
tence unchanged for several years and 
one of its weaknesses is that it is not 
sufficiently up to date to cover the lat- 
est forms of concrete and cement block 
construction. The code will be amend- 
ed and presented to the common coun- 
cil for re-enactment as an ordinance. 

While the code is under revision Com- 
missioner Owen intends to insert there- 
in provision for the submission to the 
fire marshal of all plans for heating and 
power equipment in new buildings. 








KELSEY’S SUCCESSOR. 
Governor Hughes Gives no Hint as to 
His Choice for Superintendent of In- 
surance. 

a 

While Governor Hughes maintains a 
sphinx like attitude as to who he will 
recommend for appointment as superin- 
tendent of insurance for New York State 
in succession to Otto Kelsey resigned, 


gossip persistently names Matthew C. 
Fleming, an attorney of this city, as the 
most likely man. 

Commenting on the general subject 
“The Argus” of Albany, a day or two 
ago said: 

“The Governor was not certain that 


he would have the naming of Kelsey’s 
successor until the expiration of his 
term of office on May f7, though tenta 
tive plans are said to have been made 
with the purpose of curtailing Kelsey’s 
term to February 14. Kelsey did not 
take office until May ‘17, 1906, and the 
provision of the old insurance statute 
re-enacted by the Hughes-Armstrong 
law is that the superintendent of insur- 
ance should hold office for a term of 
three vears. 

“It is said to have been the intention 
of the Governor to insist that as the 
term of Francis Hendricks as insurance 
superintendent ended on February 14, 
1906, and he held over until May 17, 
that the new term really began on Feb. 
14 and Kelsey’s present term ends Feb. 
14, 1909.; Had Kelsey decided to serve 
out his term and the Governor had in- 
sisted on the appointment of a succes- 
sor at that time, it was not Kelsey’s in- 
tention to ask his friends in the Senate 
for a third time to prevent the Gover- 
nor from naming a superintendent. His 
appointment as deputy comptroller, how- 
ever, will necessitate his resignation by 
January 1, and it is believed that Kel- 
sey’s resignation will be submitted to 
the Governor during the holidays to take 
effect on the first day of January. 

“Very likely Governor Hughes will an- 
nounce his appointment of Kelsey’s suc- 
cessor on or before January 1, and will 
submit the appointment to the Senate 
for its confirmation as soon as it con- 
venes on the 6th day of January. 


“Thus far the names of Senators Al- 
fred R. Page, of New York; W. W. Arm- 
strong, of Rochester; ex-Senator W. J. 
Tully, of New York and Corning, and 
Matthew C. Fleming, of New York City, 
have been mentioned in connection with 
the appointment. If Fleming would ac- 
cept, it is believed Governor Hughes 
would appoint him, for he was his as 
sistant on the insurance investigation 
and the prosecutor of Kelsey, receiving 
$4,500 from the State for his services 
as the Governor’s inquisitor, last win- 
ter. But Fleming has a large law prac- 
tice and $7,500 as insurance superintend- 
ent does not appeal to him. Recently 
he accepted a retainer to investigate 
the charges made in connection with 





the campaign of Governor-elect Lilley, 
of Connecticyt, and it is believed that if 
he had any thought of becoming insur- 
ance superintendent He would not have 
taken this retainer. Senator Armstrong 
and Governor Hughes have not seen 
much of each other since they met some 
months ago in the Hotel Astor, whither 
Armstrong went in behalf of a construc- 
tion company which has since gotten 
the contract for the erection of the State 
educational building. It is unlikely that 
the Governor, who gave the senator the 
cold shoulder then, will place him at 
the head of the insurance department. 
Tully has a retainer of $19,000 per an 
num from the Life Insurance Presidents 
Association, and Page wants to be a 
public service commissioner, but he 
might be induced to take the insurance 
superintendency of the salary was rais- 
ed to $15,000, and it is said to be the 
Governor’s intention to ask to have the 
salary fixed at that amount.” 


EASTERN REPRESENTATIVE. 





Herbert Buxton to Handle Marshall's 
Companies in Twenty-One Leading 
- States. 





Dating from January one, Herbert 
Buxton, of New York City, will manage 
in twenty-one prominent Eastern and 
Southern States, the foreign fire insur- 
ance companies represented for this 
country by E. T. Marshail and Company 
of Chicago. 

Lines on desirable surplus business 
are solicited and Mr. Buxton is equipped 
in every way to render brokers and 
agents throughout the Atlantic seaboard 
prompt and proper service. 





Haddonfield, N. J., to Construct Munic- 
ipal Water Plant. 





Citizens of Haddonfield, N. J., have 
authorized the proper authorities to ex- 
pend $100,000 in constructing a munici- 
pal water system. 


URGE PROMPT ACTION. 





Reading, Pa., Underwriters Association 
Wants City to Improve the 
Local Fire Service. 





At the recently held annual meeting 
and banquet of the Reading Underwrit- 
ers Association, the report of the Na- 
tional Board severely criticizing the fire 
protective service of the city was dis- 
cussed at length. Later these resolu- 
tions were unanimously adopted. 

“Whereas, The National Board of Fire 
Underwriters have had a careful exam- 
ination made by a corps of skillful en- 
gineers of the means of putting out fires 
in the City of Reading and of conditions 
existing in the city which tend to bring 
about a conflagration ; 

“And, Whereas, As a consequence of 
this examination the -National Board 
recommends changes which it believes 
will greatly improve the fire service and 
lessen the probability of great fires; 

“Now, therefore, be it Resolved, Thai 
the Reading Underwriters Association 
requests the Mayor of the City of Reada- 
ing to call the attention of City Councils 
to these recommendations, a copy of 
which the secretary is directed to send 
to him, and that he urge upon Councils 
the advisability of prompt action. 

“Resolved, That this association ten- 
ders its services and those of the Na- 
tional Board to the city, to the end that 
improvements suggested may be proper- 
ly carried out.” 

The election of officers for the new 
year resulted in the choice of the follow- 
ing: 

President, Milton S. Palm; vice-prest- 
cent, E. J. Morris; secretary and treas- 
urer, Harry B. Weand; executive com 
mittee, Daniel F. Ancona, who serves 
with George W. Billman, Ralph H. Men- 
gel and the other officers. 





Contracts for building three new fire 
houses at Rochester, N. Y., have been 
awarded. 


GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 
a 8b. wrvoin <3 4% 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





Samuel Gans Leopold Gans 
ident Vice-Pres. & Gen’] Mer. 


Presiden 
Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 

Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone at 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St. 


our 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 
63 William St., New York 


Excess Lines handled 
Good connections at Lloyds, 
Correspondents solicited. 





anywhere. 
London. 








r 
Permitted 


107 Springfield Ave., 


Paid up Capital $1,500,000 








F. P. Gasoline Gas Machine 
FIRE PROOF Model C 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable tothem direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollars and Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 


OR 
THE INCANDESCENT LIGHT & STOVE CO., 


‘ 
Without 
EXTRA 


Charge 
by all 
Insurance 
Companies 
Within 
Twenty- 
five States 


FOOL PROOF 


Newark, N. J. 


426 E. Pearl St., Cincinnati, Ohio. 








Our surplus lines department offers you 
an avenue for securing the best indem- 
- nity this limited market affords. We 
direct your attention to The CENTKAL 
INS. C€O., LTD., of London, which 
Company has large resources and, as an 
additional protection for its American 
policyholders, has on deposit with the 
Farmers’ Loan & Trust Co. of New York 
securities in an amount of $50,000 under 
a deed of trust. Applications for legiti- 
mate surplus lines on the heavy value 
risks at full tariff rates entertained from 
agents and brokers only after the 
facilities of the local agents have been ex- 
hausted. Liberal commission. Prompt 
service, 


Fred. S. James & Co. 


Attorneys in United States 


171 La Salle St. - - CHICAGO 
84 William St. - - NEW YOKK 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


Surplus Line 
INSURANCE 
Reliable seal Only 


Freeholders Ins. Co., Topeka, Kans. 
7 Fire Ins. Co., of Pine Bluff, 
rk, 


Ug 
Federal Llyods, of Chicage, TL 





See Reports of These Companies. 
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MERIT RECEIVES ITS REWARD. 


SERVED LONG AND FAITHFULLY. 
James H. Worden Resigns Seécretary- 
ship of American of Newark— 
Worthy Men Advanced. 








After twenty-six years of faithful and 
valued service James H. Worden has 
resigned the secretaryship of the Ameri- 
can Insurance Company of Newark, as 


the American, young Mr. Hoadley was 
born in Princeton, N. J., just thirty-eight 
years ago. Following graduation frem 
the Newark High School, to which city 
his parents had removed meantime, he 
entered an architect's office, intending 
to follow that profession as a life work. 
But the call to fire underwriting was 
too strong to be resisted, and in 1898 he 
took service with the American. Begin- 
ning as a junior clerk he mastered the 
rcutine work speedily, and was sent into 
the field for a more complete training. 








C. WESTON BAILEY, 
Secretary Elect American Insurance Company. 


or January first, when he withdraws 
from active business life to enjoy Icis- 
ure, well earned, upon his extensive 
orange grove in Southern California 

Mr. Worden is popular with his offi- 
cial associates and the directors of the 
American, the latter accepting his resig 
uation with profound regret. 

C. W. Bailey Succeeds. 

C. Weston Bailey who was unani- 
mously elected secretary of the com- 
pany in succession to Mr. Worden is 
likewise a veteran in the service of the 
American and has right worthily won 
the recognition accorded him. 

He is the son of George H. Bailey, 
who was for long in the employ of the 
City of Newark as engineer of the 
Water Department, and for the past 
twenty-five years has been connected 
with the Engineer Department of the 
District of Columbia. 

Mr. Bailey has lived in Newark and 
East Orange all his life, having receiv- 
ed his education in the Newark Public 
Schools and the Newark Academy, 
which latter institution he left to accept 
a position with the American thirty-twe 
years ago. He was for many years as- 
sistant to P. L. Hoadley, now the presi- 
dent of the company, and was elected 
assistant secretary in 1906. 

Assistant Secretary F. Hoadley. 

To fill the vacancy created through 
the advancement of Mr. Bailey, Frede:- 
ick Hoadley was chosen assistant sec- 
retary of the company, with which he 
has been actively identified for twenty 
years. 

A son of P. L. Hoadley, president of 


For several years past he has served 
the company most creditably as its New 
Jersey special agent. As a member of 
several important committees of the 
Underwriters Association of the Middle 
Department Mr. Hoadley’s work for the 
general business has been highly appre 
ciated, the more so because it has a!- 
ways been done quietly and modestly 

Young Mr. Hoadley well maintains ‘he 
reputation that long ago became 
synonomous with ability and integrity 
in the fire underwriting world. 

The progressive American Insurance 
Company will begin the year 1909 with 
the following excellent executive staff: 
President, P. L. Hoadley; vice-presi- 
dents, A. E. Larter, Charles E. Sheldon; 
secretary, C. Weston Bailey; assistant 
secretary, Frederick Hoadley. 

While it has funds aggregating over 
seven million dollars, and a large sur. 
plus, its chief asset is the reputation it 
enjoys for fair dealing with the public 
and rewarding efficient and loyal ser- 
vice upon the part of its employes. 


Establishes New England Department. 





Wakefield, Morley and Company, of 
Hartford, will be general agents of the 
New England Department which the 
Peoples National Fire, of Chicago, has 
determined to open. Wakefield, Mor- 
ley and Company have appointed as 
special agents in their territory A. R. 
Graham, of Boston, for Eastern Massa- 
chusetts, and C. E. Holt of Hartford, for 
Western Massachusetts and Connecti- 
cut. 


THE EASTERN UNDERWRITER. 


UNIFORM BLANKS. 


Progress Made by Local Fire Agents 
Association in its Campaign for 
Uniformity. 

As chairman of the Uniform Blank 
Committee C. F. Hildreth, of Freeport, 
Ill., writes this to the “American Agency 
Bulletin” concerning the progress made 
in the effort to secure uniformity of 

blanks: 

“It may not be out of order to tell of 
the progress of the Uniform Blanh 
movement up to date. The publication 
cf the account current and endorsemen? 
blanks in the Bulletin, and the mailing 
of the sample combined policy ana 
daily report, have brought out a wealth 
of comments from agents the country 


over. Most of these comments have 
been very commendatory of the work 
done, but, lest we committee-men get 


‘chesty’ about it, enough agents have 
severely criticised our work to ward off 
that danger. 

“One agent from the old North State 
told us that the Daily Report is a ‘Devil 
of a Report.’ We coudn’t see the re- 
semblance. We thought his remark was 
based on a lack of familiarity either 
with the report or with the devil, or 
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“So the committee prepared a blank 
that does provide this information and, 
though it multiplies questions beyond 
the present practice of some companies, 
it presents these questions in a uniform 
manner so that, once learned, they will 
cause far less annoyance and confusion 
than a smaller list of questions present 
ed in different form on each daily now 
causes 

“Well, we presented the matter in this 
light to those few agents who were not 
wholly pleased with the form, and some 
of the most gratifying messages that 
have reached us have come from those 
who were at, first disappointed in the 
form presented. And I may .properly 
add that we have had some very helpful 
suggestions from agents in matters that, 
while small in themselves, go to make 
up a total that we hope will be the best 
ining possible in the way of solving the 
problem. 

“We want the hearty co-operation of 
the agents and we positively must have 
the endorsement of the companies or we 





fail. We don’t want and don't intend to 
fail 
The Boston agency of the Hamburg 


Bremen Fire, on and after January Ist 
will be held by Rothery, Emery & Co 


FREDERICK HOADLEY, 
Assistant Secretary Elect American Insurance Company. 


both. At any rate we were sure that he 
and those few others who thought bad- 
ly of the form, had not given the whole 
matter the careful consideration that it 
ceserves. A few words will make ali 
clear. 

“The protesting agents ‘protest’ be- 
cause they have anticipated a daily re« 
port based on the smallest number of 
questions now used by any company. 

“Such a report would be mighty 
pleasing to all agents but the commit 
tee realized that pleasing the agents is 
only a part of the battle; that the ap- 
proval of the companies is absolutcls 
essential to the success of the move 
ment; that this approval cannot be had 
by any blank that fails to give all the 
information that companies in gencral 
now require. 


RAILWAY COMPANY LIABLE. 


Must Pay for Fire Loss Where its 
Trains Block Crossings—Important 
Principle Established. 


In a subrogation case taken by the 


fire insurance companies against the 


Chicago, Milwaukee and St. Paul Rail- 
road, before it on appeal, the Illinois 
Supreme Court has justified the posi- 


tion of the plaintiffs, fully affirming the 
decision of the trial courts 

The suit to fix liability was brought 
because of the railway company, through 
the stalling of one of its trains at a 
crossing, had prevented the fire depart- 
nient reaching the scene of a fire, until 
after a serious delay. 
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ACROSS THE BOROUGH BRIDGE. 





Some one seems to be mighty anxious 
to secure Brooklyn agencies regard- 
less of the method by which they be 
cbtained. About once a week a rumor 1s 
started that Blank insurance company 
is going to leave the — ageucy, 
each week witnessing a new firm as the 
butt end of a ridiculous canard. ‘The 
“rumor” of course, affords an opportun- 
ity tor some one to apply for an agency, 
but this method of doing business is 20t 
relished by the better class of agents. 








Business in fire insurance agencies 
shows a decided improvement during 
the past two weeks, due doubtless to 
two causes. First stocks have been in- 
creased materially on account of the 
Christmas Season, and second, there has 
been a revival in general Conditions 
which may be termed “awakened pros 
perity.” The result is manifest in the 
busy air predominating in most offices. 





Lester Lockwood is at present in Chi- 
cago in the interest of his agency and 
the outcome of the visit may result in 
an addition to the present writing facil- 
ities of the office. 





H. R. Sommer, Brooklyn representa- 
tive of the New Jersey Plate Glass, is 
doing a very nice business in his “sub- 
way Office” as the boys on the street 
style his quarters on Montague street. 
He expects to branch out a little ere 
long. 





After completely rearranging his of- 
fice equipment and installing some 
handsome new furniture, J. M. Donald 
has put on two stenographers and sev- 
eral clerks to handle the increasing 
business of the German American, Phoe- 
nix of Hartford and Springfield F. & M., 
which has developed since he took 
charge as Brooklyn representative of 
the companies. 





Cc. W. Kennedy formerly president of 
the Borough Brokerage Company of 
Brookiyn, will shortly open up an Office 
in Manhattan where he will conduct an 
exclusive brokerage business. 





H. C. F. Dohm with J. Perez-Petinto, 
have formed a combination, The Bor- 
ough Underwriters, and will conduct a 
general insurance agency in the quar- 
ters formerly occupied by the Borough 
Brokerage Company of which Mr. Dohm 
was vice-president. Mr. Dohm says he 
will work especially with brokers, 
among whom he has a large following, 
having been an agency man for over 
twelve years. 





A. J. Kellock & Company, one of the 
new agency firms, making headquarters 
on Montague street, are negotiating for 
a new company, Which, when secured, 
will greatly increase the writing facili- 
ties of this progressive firm. 





The passing away last week of George 
W. Jones, takes one of the oldest and 
most widely known agents in Brooklyn, 
a man of the highest character. He 
was associated with J. H. Deersdermers 
until recently, when the latter’s interest 
in the firm was bought out by Lester 
Lockwood, the business being continued 
under the name of Lockwood & Jones. 
By having the affairs of his office in the 
hands of Mr. Lockwood, who is well and 
favorably known in insurance circles, 
the interests of Mr. Jones’ estate as 
well as those of the companies repre- 
sented, will be well and carefully con- 
served. 





Dansville, N. Y., Mill Loss Estimated at 
$100,000. 





A conservative estimate places the 
loss suffered through the destruction by 
fire of the Dansville, N. Y., paper mill 
on the 16th, at $100,000; $40,000 on 


building and $60,000 on machinery and 
stock. 
“The mill was originally built by A. 
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Bradley & Sons, and no less than twen- 
ty-five transfers of the property took 
place between December 13th, 1819, 
when jt was bought at auction by James 
McNair, and November 13th, 1900, when 
it was bought at auction by James Mc- 
Nairn, the present owner, who is a resi- 
dent of Toronto, Canada, and the owner 
of a large wax mill there. Among the 
owners have been the Union and Adver- 
tiser Company, of Rochester, and Reu- 
ben Whiteman. After the mill was de- 
stroyed by fire in 1884, Mr. Whiteman 
erected the Whiteman Paper mills on 
the same site at a cost of $135,000. In 
September, 1890, they were again 
burned, and were rebuilt a year after 
by Alonzo J. Whiteman, who succeeded 
to the property on the death of his fath- 
er, Reuben Whiteman. They were shut 
down in 1892, a receiver appointed, and 
in March of that year M. R. Kennedy 
bought them. The name was then 
changed to the Dansville Pulp and Pa- 
per Company. In 1900 the present own- 
er Mr. McNairn, bought the mill. 

“Mr. McNairn, owner of the mill, af- 
ter going over the grounds decided to 
put a force of men at work Saturday to 
clear away the ruins with a view to re- 
building the mill.. The building burned 
will be duplicated, the one change con- 
templated being in the style of roof. Mr. 
MeNairn will rush the work through as 
rapidly as possible and hopes to have 
the mill in operation for the manufac- 
ture of paper before April 1st, 1909.” 





AN EXPENSIVE EARTHQUAKE. 





Shake-Up in Kingston Costs the Fire 
Insurance Companies Fully Three 
Miltion Dollars. 


Final settlement of the Kingston Ja- 
maica, disaster of January 14, 1907, has 
been reached through the decision of 
the interested fire insurance companies 
to pay 85 per cent. of all claims. These 
payments, it is figured, will aggregate 
fully $3,000,000, and may run consider- 
ably over that amount. 





Waterworks for Mt. Morris, N. Y. 





Barly in January citizens of Mt. 
Morris, N. Y., will vote upon the ques 
tion of building a municipal waterworks 
plant. It is figured that a system ca 
pable of supplying the entire village 
with water for fire and domestic use, 
with a large reservoir on the hills west 
ot the village and a modern electric 
pumping station could be installed fo 
about $40,000. 

After forty years service as a fire- 
fighter William T. Belt, long the effi- 
cient chief of the Washington, D. C., 
fire department, died some days ago 





Langham & Vedder Company. 





Arthur G. Langham, for many years 
prominently identified with fire insur- 
ance affairs in Kentucky, and H. N. Ved- 
der, have organized a corporation under 
the name of Langham & Vedder to doa 
general insurance business. Mr. Lang- 
kam will be president and Mr. Vedder 
secretary and treasurer. 

Suitable offices are being fitted up in 
the German American building. 

Mr. Langham, for several months past 
has been devoting considerable time to 
life insurance as president of the Provi- 
dent Savings Life, which position he 
has resigned to take effect January 1. 





Again Placed Locally. 





Local agents are again handling the 
line of the Webster Manufacturing 
Company, of Superior, Wis., which was 
formerly written through the Western 
Factory Insurance Association. The risk 
is placed by C. A. Erhart. 





Water Supply for Niagara Falls. 





City Engineer W. D. Robbins, of 
Niagara Falls, N. Y., has been instruct- 
ed to prepare plans for a municipal 
water plant sufficient to supply the 
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PROMPT, EFFICIENT 
SERVICE 


BOROUGH UNDERWRITERS 


INCORPORATED 


PHONE 3712 MAIN 
CASUALTY INSURANCE AGENCY 
BRANCH MANAGERS AND AGENTS 


J. PEREZ-PETINTO, Treas.-Sect. 


BROOKLYN, N. Y. 
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THE NEW DEPARTURE FIRE ENGINE 
DISTINCTLY NOT A CARBONIC 


A REAL FIRE KILLER 
Positively Cannot Explode Nor Freeze 
Absolute Death To Fire 
A Demonstration Will Convince 


WALTER R. JOHNSTON MFG. CO. 
68 WALL STREET - - 





NEW YORK CITY 
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THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholders $551,180.00 


Losses Paid—Cash Without Discount— 
In San Francisco Conflagration $2,550,000.00 


LOGUE BROS. @ CO., Managers 
FOURTH AVE., 


PITTSBURG, PA. 











THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 


INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 








CRUM & FORSTER 


GENERAL AGENTS 


NORTH RIVER INSURANCE CO. BUILDING 
__ ASSETS 






Empire City Fire Ins, Co., Inc. 1850 
Nassau Fire Ins. Co., Inc. 1852........... 
P ter Cooper Fire Ins. Co., Inc. 1853 . 4 
National Lumber Ins. Co., Inc. 1905..... 355,801 
(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 19(6........ 533,362 
(Where not locally represented) 


FOR NEW YORK CITY 
AACHEN & MUNICH INS. CO. 


FERSON FIRE INS. CO. 














WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio 





100 WILLIAM STREET - - - - New York 





reeds of the entire city. This proposed 
plant will have an output capacity of 
15,000,000 gallons daily, and supposed- 
ly pure water will be obtained by ex- 
tending an inlet pipe 1,500 feet out from 
shore. Plans for filtration will be pro 
vided, and it will be so arranged that 
the plan can be doubled in capacity to 
meet the future requirements of the 
city. 

Because of excessive losses in the 
forest fires of Fernie, B. C., the Globe 
Fire, of Regina, Can., is reported to have 
failed. 





Ohio License Revoked. 





The Insurance Department of Ohio 
has revoked the license of the New Eng- 
land Fire Insurance Co. of Providence, 
R. L, on information that its affairs 
are in unsound condition and that it has 
re-insured its Ohio business in an un- 
licensed company. This company is the 
Michigan Millers’ Mutual Fire Insur- 
ance Company of Lansing, which, ac- 
cording to its report as of Dec. 31st, 
1907, had admitted assets amounting to 
$754,627.14. 
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FIRE AGENTS’ COMMISSIONS. 





No question is of greater interest to 
the local agent, says the “American 
Agency Bulletin” in its latest issue, than 
that which concerns his income and live- 
lihood. The rate, the form and ‘the 
methods of payment are matters which 
he may properly conserve at all times 
in all honorable ways. 

The agent is chiefly concerned with 
increased income, and the simplest 
method of increasing income is increase 
in the rate or change in the form of 
commission. The company is naturally 
interested in decreasing commissions. 

The success of agents’ organizations 
in handling other questions has directed 
attention to the possibility of conserv- 
ing the agents interest in his com - 
sation. No question is more “live” than 
this, and none more likely to cause mis- 
understanding and clash between agents 
and their ‘companies. This, however, 
was more or less true of all questions 
originally handled by the National Asso- 
ciation, but time and conservative ac- 
tion by the organization has inevitably 
won the day. 

The agents of the South are inter- 
ested in securing contingent commis- 
sions. In other sections of the country 
—New England and the Middle Depart- 
ment, and notably in the far West, 
where flat 15 per cent. commissions pre- 
vail—there is also agitation among 
agents for a change. A far western 
company paper, noting this agitation, 
puts the National Association on record 
as “refusing to endorse the appeal of 
Southern agents for an increase beyond 
15 per cent,” the manifest object being 
to give the impression to western agents 
that they can expect no encouragement 
or comfort from their national organiza- 
tion in their honest ambitions for better 
compensation. 

The paper in question misrepresents, 
unintentionally no doubt, the position of 
the National Association, its attitude be 
ing precisely the contrary, namely, to 
give every possible encouragement to 
local agents jn the improvement of their 
income, but to endorse no rates or plans 
of compensation, for the reason that as 
conditions now exist national uniformity 
is not practicable. 

Not only are many companies resist- 
ing the efforts of local agents to im- 
prove compensation, but seem to be 
greatly concerned in securing a reduc- 
tion. In view of this tendency unity of 
effort and strength of organization is 
more than ever essential to the agency 
interest. The company officers are 
bound to look at this matter primarily 
from the standpoint of their stockhold- 
ers’ interest. This does not mean that 
they will disregard entirely the interests 
of their agents. : 

There should, however, be a point of 
agreement or compromise between com- 
panies and agents, namely, in eliminat- 
ing the “graft” element from the busi- 
ness, which exists mainly in large cities 
where excessive and expensive compe- 
tition prevails, and partly also in small- 
er places where excess appointments 
are so frequently made. 





Change in Prominent Arkansas General 
Agency. 





The general agency of Banks, Bloom 
& Co., of Fordyce, Ark., has been dis- 
solved and Mr. Bloom will take service 
as special agent of the Washington Fire 
for Oklahoma and Arkansas. The gen- 
eral agency of the Cosmopolitan and 
probably also of the Southern National 
will be taken over by the firm of A. B. 
Banks & Co. 

The Banks agency announces the ap- 
pointment of W. J. Hutchenson as spec- 
jal agent for Arkansas. For three years 
Mr. Hutchenson was in the Western de- 
partment of the Hamburg-Bremen in 
Chicago as daily report examiner, was 
later in the local agency business at 
Huntsville, Ala., with the firm of Jones 
& Rison and is at present manager for 
the Keesler Insurance & Realty Com- 
pany, at Greenwood, Mississippi. The 


Banks agency also announces the ap- 
pointment of W. W. O’Neal as special 
agent in Oklahoma. Mr. O'Neal was 
formerly in the local agency business 
at Ruston, Louisiana, and comes to A. B. 
Banks Company, from the local agency 
of A. Rowell at Bl Dorado, Arkansas. 





Phenix Changes in the West. 





Following the resignation of Otto E. 
Greely as Minnesota State agent of the 
Phenix of Brooklyn, to accept the secre- 
taryship of the Calumet Fire of Chica- 
go, these changes have been decided up- 
on by the first named company: Sam- 
uel J. Johnson, as State agent for Min- 
nesota, having as his assistant, Charles 
G. Beadell; William C. Cree will re- 
main in charge of Manitoba, while J. 
W. G. Pate will continue to supervise 
Alberta and the West. 





Now Independent? 





A movement is on foot among the city 
officials of Baltimore to do its own in- 
surance. The city pays about $10,000 
in premiums annually for its insurance 
on city buildings. Now that it is evi- 
dent that the city buildings show a good 
profit for fire insurance companies, it is 
proposed to invest this amount yearly 
and take its own risk.—Baltimore Un- 
derwriter. 





Approve Dean Schedule. 





The Evansville, Ind., local board is 
on record as approving the principle of 
the Dean Schedule. At the time of tak- 
ing such action the agents stipulated 
that aside from those applying to dwell- 
ings, the rates made under it be not 
promulgated until the entire city should 
have been rerated. When this is done 
the result will be submitted to the local 
and the two State boards for their in- 
spection. 





Continues in Present Position. 

According to published report, H. Lee 
Upton, special agent in Kentucky and 
Tennessee for the Home of New York, 
has not resigned to become Tennessee 
special agent and adjuster for the North 
America. Mr. Upton was in negotiation 
with the North America but he decided 
to retain his present connection. 





Old Time Underwriter Dies at Buffalo. 





S. G. Chard, who was formerly New 
York State agent of the Fireman’s Fund 
and was later Illinois State agent oc- 
cupying that position until 1897, died 
last week at Buffalo, N. Y. Since retir- 
ing from the Illinois field he has not 
been engaged in active business. He 
was a brother of Thomas S. Chard, 
former Western manager of the Fire- 
man’s Fund. 





For the purpose of supplying Buffalo, 
N. Y., property-owners with “a complete 
and continuous supervision, night and 
day, over factories, business places and 
residences, as far as such supervision 
relates to burglar, fire alarm and watch- 
man signals and detective and police 
calls” the Still Alarm Company has 
been formed. 

“Under its plan of operation, rest- 
dences are equipped with combination 
fire and burglar alarm boxes, with an 
alarm on each and every opening, so a 
signal may be sent direct to police or 
fire headquarters in case of fire or at 
tempted burglary. This same class of 
service will be extended in a more ela- 
borate way to banks and business 
places, and will be particularly service- 
able in the protection of safes and se 
curity vaults.” 





Disgusted with the manner in which 
politics interfered with the conduct of 
his office, Thomas F. Keming, has re- 
signed as chief of the Rennselear, N. 
Y., fire department. 
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CASUALTY AND 
SURETY HAPPENINGS 





“STATE LIABILITY INSURANCE. 





Lawyers and Professors Discuss Feasi- 
bility of Such a Proposition In 
Wisconsin. 





With the aim of drafting a bill for the 
coming session of the Wisconsin legis- 
lature on the subject of employers’ lia- 
bility and workingmen’s insurance, the 
Merchants & Manufacturers’ Associa- 
tion of Milwaukee is carrying on an in- 
vestigation on this subject, says Insur- 
ance Field. At a smoker to be given by 
the organization tonight (Thursday) the 
whole question of liability will be dis- 
cussed by such authorities as Chief Jus- 
tice R. D. Marshall, of the Wisconsin 
supreme court; Prof. John C. Commons, 
University of Wisconsin; J. D. Beck, 
Wisconsin commissioner of industrial 
and labor statistics; Max Otto Lorenz, 
University of Wisconsin, and Prof. W. 
W. Cook, University of Wisconsin law 
school. 

The question before the association 
will be to what extent the employer 
shall be liable, not only for the insur- 
ance premium, but in the event of ac- 
cident resulting in injury to the em- 
ployee. 

That a State accident insurance plan 
is feasible is the opinion offered to the 
Milwaukee Federated Trades Council 
by the Wisconsin legal department. 
Resolutions have been adopted by the 
council advising all union men to refuse 
absolutely to sign any relinquishment of 
claims asked for by representatives of 
insurance companies, public service cor- 
porations or other organizations. 

“Our plan is to have the State insure 
the men, as we are told that this may 
be combined with the exercise of the 
police power of the State,” said Frank 
J. Weber, business manager of the Mil- 
waukee Federated Trades Council. “Em- 
ployers now insure themselves against 
loss when the workmen are injured. If 
this money were paid into a State fund, 
a much more satisfactory plan would be 
the result.” 





Claims Fiat House Owners are Liable. 





While seeking to ascape from fire to 
the roof of the flat house 110 Bssex 
street, Jersey City, on September 19th 
last, Mrs. Anna Schrieber, fell from the 
ladder and was badly burned. She 
claims the ladder was defective and has 
sued the owners of the house for $10,000 
damages. 


Want Money Damages. 





A glance at the number and variety 
of civil damage suits from day to day 
should convince any wide awake em- 
ployer, landlord or autombile owner as 
to the wisdom of carrying liability in- 
surance. At last week’s session of the 
Court of Appeals, New York, five cases 
of this nature were argued. One of the 
most interesting was the action against 
Rafferty Brothers, owners of a runaway 
team drawing a wagon, the pole of 
which, during the mad career of the 
attached horses, penetrated the side of 
a New York City surface car on January 
20, 1905, badly injuring Archibald G. 


Montgomery, a passenger. The latier 
sued and was given judgment of $2,141.- 
52. From this decision the defendant 
appealed. 

In the second case the Rochester 
Candy Works appealed from a $3,000 
judgment secured against it because of 
injuries suffered by Charles W. Koester, 
a fourteen-year-old employee. 

Other cases argued were those of 
Nellie Brown against the Cooper Paper 
Box Company; Achilo Palnyana against 
the Hyde-MacFarlin Company. 





Gets Verdict of $16,000 for Injuries. 





One of the largest verdicts in a negli- 
sence case ever rendered in Chautauqua 
county, was that handed in some days 
ago by the jury in the suit of Johanna 
Kenney vs. South Shore Gas Co. in Su- 
preme Court, Justice Charles’ B. 
Wheeler presiding, at Mayville. Justice 
Wheeler denied a motion for the asual 
stay of execution, also motion for a new 
trial, presented by Attorney George A. 
Towne, of counsel for the defence. 

The evidence showed Miss Kenney to 
have been horribly burned by an explo- 
sion of gas in her home in Dunkirk, re 
sponsibility of which, according to the 
theory of the plaintiff, rested with the 
inspector for the defendant company 
who tested the piping in the house on 
the morning preceding the explosion, 
and found no leak there. Miss Kenney 
has never recovered f rom her injuries, 
end physicians testify that she never 
will. 

The jury reached a verdict awarding 
the plaintiff $16,000. 

The property of the Scuth Shore Co. 
is now under process of foreclosure sale, 
and there will be a spirited legal fight 
to get this $16,000 judgment into the 
foreclosure action as a preferred claim. 





Memphis Surety Agents Organize. 





Surety agents at Memphis, Tenn., 
have fallen into line with the movement 
prevalent all over the country by or- 
ganizing the Memphis Surety Exchange 
with the following officers: President, 
M. F. Dobbins, Fidelity & Deposit; vice- 
president, W. H. Singleton, United Sure- 
ty; secretary-treasurer, J. J. Morrison, 
National Surety. 





Larger Quarters. 

Forced to seek larger quarters be- 
cause of the rapidity with which the 
proposition is growing, L. V. Gilliam, 
prime mover jn the organization of the 
Snterprise Accident and Casualty In- 
surance Company, of Philadelphia, has 
removed to spacious offices on the fifth 
floor of the Land Title Building. 

A “Beefsteak Dinner” will be held by 
the Casualty and Surety Social Club of 
New York City on the evening of Febru- 
ary 10. 








WANTED. 

Young man, exverienced in general 
casualty lines, to manage branch office 
ir progressive city for established com- 
pany. Liberal salary to right party. 
Address in confidence and with refer- 


ences A., care Eastern Underwriter. 


- 

AUTOMOBILE LIABILITY. 
Profits Derived From Th’s Class and) 
Property Damage Insurance Deemed | 
Doubtful. 





Automobile liability insurance, with 
its allied line, property damage insur- | 
ance, is still a subject about which lia- | 
bility men express grave doubts. The | 
impression is quite general that the| 


companies do not know much about | Accident 


“where they are at” on this proposition. 
It is noticeable that the utmost diversi- 
ty of opinion exists among the compa: 
nies themselves. While the Travelers, 
Aetna, American Fidelity, Standard and 
a number of others are going after au- 
tomobile liability business very actively, 
the Fidelity & Casualty, Frankfort, Cas- 
ualty Company of America, Pennsylva- 
nia Casualty, New Amsterdam Casualty, 
United States Casualty and a few others 
are leaving it strictly alone. 

Some of the companies which are|- 
writing a large volume of it, express 
much satisfaction with the results, while 
others which write considerable, are 
not so sure. One prominent general 
agent said the other day that he was by 
no means certain that the companies 
would not suffer serious loss unless 
rates were advanced. He says that 
while $500 may represent the average 
cost per suit under employers’ liability 
policies the cost per suit under automo- 
bile policies is several times as much. 
At present the public feeling against 
motorists who injure people is very bit- 
ter and juries are inclined to give very 
heavy judgments against them. 

’ The opinion is quite prevalent that 
rates based on ‘horsepower are purely 
arbitrary and bear no real relation to 
the hazard, which is principally in the 
driver rather than in the machine. The 
whole business is still in an experimen- 
tal stage to a large degree. The compa- 
nies which have done the largest vol- 
ume and ought to know most about the 
business attempted to advance rates on 
low power and reduce them on high 
power cars last spring. The net result 
was a reduction on high power cars. 

Property Damage Insurance. 

As to property damage insurance, 
opinions are still more dubious. The 
Travelers Indemnity last year sold this 
business at a rate of $10 for a certificate 
covering losses above $5 and up to $500. 
Its loss ratio was around 90 per cent. 
Last Spring it changed the limits to $10 
and $1,000 and raised the rates to $15 
for cars up to twenty horsepower and 
$25 for larger ones. Even at the new 
rates it is not pushing the business very 
hard. 

The Aetna Accident & Liability, on 
the other hand, shows no signs of dis- 
liking the business. For property dam- 
age certificates with limits of $10 mini- 
mum and $1,000 maximum it charges 
$10 for cars up to twelve ‘horsepower, 
25 cents for each additional horsepower 
up to twenty, and #0 cents for each ad- 
ditional horsepower above twenty. 


In addition to issuing automobile prop 
erty damage certificates in connection 
with liability policies of the Aetna Life, 
the Aetna Accident & Liability also is- 
sues automobile collision certiificates. 
These cover damage to the car itself, its 
machinery and equipment due to .col- 
lision with any object, whether moving 
or stationary, and running into or 
through open draws of bridges, exclud- 
ing loss by fire from any cause. The 
assured stands the first $25 of each loss. 
The company issues this collision insur- 
ance up to 80 per cent. of the value of 
new cars. The rate is 2 per cent. for 
amounts in excess of $1,500. 

The company also issues a collision 
and property damage policy, combining 
the features of the two classes of certif- 
icates. In the policy the maximum lia- 
bility for property damage is not lim- 
ited to $1,000, but is for the amount of 
the policy.—Western Underwriter. 

Admission to the Western Factory In- 
surance Association has been sought by 
the American Central Fire, of St, Louis. 
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THE LIABILITY SOLICITOR. 





No one ever makes a success of any- 
thing without preparation. From the 
doctor and lawyer who take from seven 
to eight years of special study to the 
business man who climbs little by little 
through the various grades, all alike 
find that it takes time to master details, 
and no man has ever really mastered a 
principle unless he mastered the details 
first. 

The soliciting of liability insurance is 
not an easy proposition, for liability 
business if it is one of the most inter 
esting and remunerative, is also one of 
the most complex, and demands persist- 
ent study and methodical observation. 

A man can sell a few risks without 
knowing much about the business, but 
he cannot make a business of selling 
this insurance on that principle. Hap- 
hazard methods of soliciting lead no- 
where. It is the diversity of risks in 
liability business that enhances the 
charm of the work and at the same 
time imposes so many requirements. 
The life insurance man does not deal 
with such diverse problems, but never- 
theless he cannot go to a man and ap- 
peal to him on the general principle that 
he ought to have life insurance. He must 
show him the contract and what it will 
accomplish, and this is just what must 
be done with liability propositions. 'The 
hazards and the occupations differ, even 
in plants which make the same articles, 
and the field is so tremendously diverse 
as to require a far broader study than 
when one deals with a purely personal 
risk. The mere solicitation of a risk is 
the least important part. Extra hours 
must be put into the study of the haz 
ards. Your various prospective custom- 
ers must be classified, you must know 
in advance the necessary requirements 
of each plant and what scope of protec- 
tion should be offered. You must know 
its business, its output, something of 
the manufacture of each separate part 
in order to properly cover the risk. 
Consider carefully the different cle- 
ments of hazards in the factory from the 
initial stage to the assembly room, con- 
sider every special feature, draw up a 
schedule of the different hazards and 
then offer the policy necessary to fully 
protect the hazard. : 

It is useless to present a proposition 
to a prospective customer on the gen- 
eral argument that liability insurance is 
needed by all employers of labor. If 
that is all you know the chances are 
that your customer will very prompily 
conclude that you are not very well 
qualified to write him such a policy as 
will serve his interest. The chances are 
he will waste no time on you but will 
look for some other solicitor who can 
talk intelligently about his risk and its 
proper coverage. 

The soliciting agent will often find 
greater objections among the owners of 
small plants as to the necessity for 
carrying liability insurance owing to 
the small number of people unemploy- 
ed, and he must meet such objections 
by impressing the prospect with his 
knowledge of the hazards surrounding 
the business and by forcibly demon- 
strating its dangers, while in a very 
large corporation he will often not be 
given any hearing at all unless he can 
demonstrate his knowledge of the re- 
quirements in a way which shows his 
familiarity with them—Travelers Rec- 





The Treasury Department has re- 
voked the authority of the Metropolitan 
Surety Company of New York, and has 
required that the principals on all bonds 
running to the United States furnish ad- 
ditional security. 





Fire Protective Service for a State In- 
stitution. 





Within the past year a complete fire 
protective service has been installed for 
the New York State Custodial Asylum 
for Feeble-Minded Women at Newark, 
N. Y. 


Testimonial Banquet to J. H. Worden. 





James H. Worden who retires from 
the secretaryship of the American In- 
surance Company, of Newark, on the 
first of the year, was the guest of a 
number of Newark insurance men at a 
banquet held at the Essex Club on Tues- 
day evening. 





Favor New Alarm System. 





The Merchants’ Association has 
strongly urged the adoption of a new 
fire alarm service for the City of New 
York, the need for which was first 
pointed out by the underwriters some 
time ago. F 





Again Cheisea. 





For the second time within a year 
Chelsea, Mass., has been visited by a 
serious fire, the most recent loss being 
the burning of the fine lumber plant of 
the George B. Emery Company, 41 
Broadway, on Monday night. The dam- 
age is placed at $150,000. 





The sole agency of the American Na- 
tional Fire, of Rock Island, for Chicago, 
has been given to Lyman Richie and 
Company. 


LIFE INSURANCE AGENTS. 





(Continued from page 8.) 
eficiaries equal to $120,000,000 in excess 
of all premiums received. 

An agent is triumphant when he real- 
izes that there is still a great work to 
be done which he alone can do. Fig- 
ures were recently published showing 
that out of 5164 persons deceasing in a 
Pennsylvania county in a period of six 
years, 4599 left no estates at all. Many 
of the 4599 persons may have left some 
life insurance, but even so, it only 
proves the need of it. No life insur- 
ance company in this or any other coun- 
try ever achieved any real success with- 
out agents, for the business of life insur- 
ance js essentially one of persistent so- 
licitation. The work of the agent is ar- 
duous and often irksome and thankless, 
but it is essential to the prosperity of a 
great, beneficent and necessary institu- 
tion. It cannot be denied that the life 
insurance solicitor “helps to solve one 
of the world’s greatest problems—the 
elimination of pauperism, ignorance, de- 
generacy and crime, that so often fol- 
lows in the wake of insolvency.” For 
an agent there need be no age limit. 
So long as he keeps a clear head and a 
cheerful heart he may continue to be 
“a positive economic force” in getting 
new and keeping old business. 
Triumphant Aspects in the Majority. 

Not infrequently it is the privilege of 
the life agent to deliver to some worthy 
man a goodly check in settlement of the 
endowment policy taken out years be- 
fore to protect dear ones against those 
two dreaded calamities—untimely death’ 
and indigent old age. To most men 
these checks stand for the only substan- 
tial saving they have ever made. The 
regular systematic premium paying has 
brought results that are never realized 
by voluntary and spasmodic methods 
of saving. Again when the agent is 
called upon to pay over to some per- 
plexed and sorrowing woman the pro- 
ceeds of the insurance provided by the 
generous self-denial of the husband and 
father stricken down by the hand of 
death, he experiences another sort of 
triumph in the realization that his life 
work is one that ministers to human 
happiness, softens the burdens of afflic- 
tion and makes the world a better one 
to live in. 

It is apparent that the triumphant as- 
pects of a life insurance agent’s voca- 
tion are clearly in the majority, and his 
future is bright. The recent investiga- 
tions of certain companies and the 
“flery-eyed” legislative inquiries of so 
many states into the life insurance bus- 
iness as a whole, has purged it of evils 
that were becoming fastened upon it: 
extravagances have been eliminated, 
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tontine and speculative forms of insur- 
ance have been discarded, new and 
more generous policy contracts have 
been promulgated, faulty managements 
have been reformed, weak ones streng- 
thened, and good ones have been en- 
dorsed and encouraged to greater 
achievement. Never before were life 
insurance companies so deserving of 
public confidence, and the institution of 
life insurance js bound to enjoy in the 
future a greater popularity and useful- 
ness than ever, in which the faithful 
agent will play his essential and impor- 
tant part. 





Elmer A. Lord and Company have 
been given the Boston agency of the Sun 
of New Orleans, which has newly en- 
tered Massachusetts, 
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Industrial Life and Health Insurance Company 


Home Office: 502-511 Austell Bldg., Atlanta, Ga. 
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Good Company 
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LIFE INSURANCE 





EUREKA =company= 


Home Office, Richmond, Va. Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 
A Safe, Sound, Reliable and Progressive 
Company 


Liberal and up-to-date.Ordinary and Industrial Policies issued. 
respondence with personal writers solicited. 


Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. 











Cor- 





The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Exce,- 
tional record for 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders i 


Assets January 1, 1908, $11,736,775.76 
EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 



































"NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 












ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


Insurance in Force December 3ist, 








CHICAGO’S OLDEST AND STRONGEST COMPANY 





et cap Ba come 
most in a 
fr eh 


BON. ‘Seq 1 veiatmagpect acceso x. 








AGENTS AND OTHERS INTER- 
ESTED SHOULD READ 


‘‘Sample Slices 
FROM THE 
Fruit of Experience” 


Royal Union Mutual Life 


Insurance Co. 
DES MOINES, IOWA 


MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 





John H. Claney, President. 
W. K. Reifsnyder, Secretary. 











The Scranton Mutual Life 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
ever brought before the public. That is the reason why this Company 
has written $9,000,000 of business since September, 1907. 


Write for information concerning agent’s contracts. None 
better or more liberal. 


CONNELL BLDG., ‘ : 
















SCRANTON, PENNA. 












